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Key information
On 3 December 2015, the DFID-ESRC Growth
Research Programme (DEGRP), South African
Institute of International Affairs (SAIIA) and
the Overseas Development Institute (ODI)
co-hosted a one-day event in Johannesburg,
South Africa, to discuss issues being examined
as part of DEGRP’s China-Africa research.
Held in parallel with the sixth ministerial
conference and second summit of the Forum on
China-Africa Cooperation (FOCAC), the event
focused on three areas:
●● China’s changing role in the global economy
and the impact of this on African economies,
as well as on development in Africa generally;
●● the role of natural resources and wildlife in
China-Africa trade, including opportunities
for diversification away from a natural
resources-based economic model; and
●● issues of governance, peace, and security.
The event aimed to shift the discussion towards
an increased awareness of the complexity of
the relationship between China and Africa,
and the potential benefits of their ongoing
interaction. In particular, the event aimed to
highlight how African countries can actively
engage with China to promote their growth
and development.
This publication is the result of the event. It
features the keynote speech by Justin Yifu
Lin, Professor at Peking University and
ex-World Bank Chief Economist, a speech by
UNIDO Goodwill Ambassador Helen Hai,
contributions from DEGRP China-Africa
researchers, and SAIIA and ODI researchers,
as well as additional contributions from ODI
and commentary from a delegate at the event.
Key messages from the event:

●● China and African countries can learn much
from each other, and could engage in SouthSouth cooperation both in the private and
public sectors.
●● Strong collaboration between China and
African countries means extending the focus
of relations to include issues such as wildlife
conservation, peace and security. These issues
need to be dealt with in coordination with
existing African initiatives to ensure that they
complement national and regional objectives
For more information about the event, including
links to the webcast and media interviews, visit
the DEGRP website: http://bit.ly/24NSYii

DEGRP’s China-Africa research
Launched in 2015, DEGRP’s China-Africa research
aims to examine the impact of China’s engagement
in Africa, and evaluate what China’s own economic
transformation can offer other developing
countries. It comprises five research projects:
●● Local government, economic growth and
human development – http://bit.ly/1OTDuRg
●● Chinese national oil companies and the
economic development of African oil
producers – http://bit.ly/1FK0Gfy
●● Chinese firms and employment dynamics in
sub-Saharan Africa – http://bit.ly/1J9LuZf
●● Natural resources, rural poverty and ChinaAfrica trade – http://bit.ly/1KkaRIS
●● Chinese foreign direct investment and
structural transformation in Africa –
http://bit.ly/1KnDXvg
Watch a series of short video interviews with
DEGRP’s China-Africa researchers at: http://bit.
ly/1MvmbIR

●● Changes in China have created a wealth of
opportunities which African countries could
take advantage of in order to transform their
own economies, and to transition from natural
resources-based activities towards more valueadded activities such as manufacturing.

4

CHINA-AFRICA: A MATURING RELATIONSHIP? GROWTH, CHANGE, AND RESILIENCE

Introduction
Linda Calabrese, ODI
China’s changing economy
The past few years have seen several notable
changes to China’s economy. Since the early
2000s, after a long period of high and often
double-digit growth, China’s GDP growth rate
has slowed to less than 10% from 2011 onwards
(World Bank, 2016), with a forecasted growth
rate of between 6-7% for the next few years
(IMF, 2015). At the same time, the Chinese
government is attempting to shift the economy
away from an export and investment focus
towards a household consumption-led model
(Huang, 2013).
These changes are likely to have a significant
impact on global trade and investment patterns.
Chinese investment has sustained commodity
prices after the global financial crisis (IMF,
2015), so lower levels of investment tied to
the slowed economy might bring these prices
down (Bremmer, 2015). Meanwhile, the move
away from manufacturing – paired with the
rapid expansion of the Chinese middle class
(Barton et al., 2013) – is set to boost imports of
consumer goods.
While trying to rebalance its economy internally,
China is also aiming for an enhanced role on the
global stage. The ‘One Belt, One Road’ initiative
(OBOR) for example, proposes a New Silk Road
Economic Belt and accompanying maritime
trading route to facilitate trade between China
and more than 60 countries in Asia, Europe
and Africa (Hofman, 2015; Johnson, 2015). This
initiative will make it cheaper for these countries
to access regional and global markets, and
is likely to strengthen China’s economic and
political relationships with many of the countries
along the two routes.

Effects on China-Africa engagement
Changes to China’s economy are already
affecting Africa, its main trading partner.
African exports of commodities to China are
declining. But these changes have also created

opportunities. Lin (2011) argues that if China
moves up the value chain, it will shed up to 85
million jobs in the manufacturing sector. The
resultant gap could then be filled by low income
countries with abundant workforces, as long as
the right policies are applied by governments in
these countries.
The OBOR initiative could boost African
economies too. The inclusion of East African
ports in the Maritime Silk Road route will
connect Kenya, Djibouti, and Egypt with the
rest of the world (Olander et al., 2016), while
investment in road and rail infrastructure to
serve the ports could also enhance trade within
the African continent.
That said, it is important to recognise that while
changes in China present both challenges and
opportunities for Africa, African countries play
an active role in negotiating their engagement
with China. They are not simply recipients of
beneficial trade and investment, but also set
terms and conditions for this relationship.
In Ethiopia, late Prime Minister Meles Zenawi
actively encouraged Chinese investors to set
up light manufacturing firms in the country
(ChinaAfrica Blog, 2012). Similarly, the
Rwandan government has pursued Chinese
investment to boost and diversify the country’s
exports, establishing a Chinese garment factory
in Kigali (Namata, 2014). Africa also invests in
China, with South African investment in China
larger than the latter’s investment in South
Africa in dollar terms (Gelb, 2014).
In addition, African countries play a key role
in shaping Chinese engagement in their own
territory. New research suggests that the
behaviour of Chinese firms in Africa is more
heavily influenced by host countries’ policies
and regulations, as well as local institutional
practices and social norms, than by the rules and
guidelines set by the Chinese government (Weng
and Buckley, 2016).
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The Forum on China-Africa
Cooperation
The sixth ministerial conference and second
summit of the Forum on China-Africa
Cooperation (FOCAC) took place against this
complex backdrop. Held in Johannesburg in
December 2015, the summit was the latest
meeting of Chinese and African heads of state
and government officials engaged in building
and maintaining strong links between China
and Africa.
The packed agenda dealt with a wide range of
issues, from agriculture to peace and security,
and end-of-summit resolutions were cemented
with the creation of the 2016-2018 Johannesburg
Action Plan specifying what needs to be done by
each party to strengthen collaboration between
them.
The plan’s ambitious objectives were also
accompanied by pledges to provide additional
financial support and develop stronger
implementation mechanisms (Carey and Li,
2016). China has committed to: scaling up its
direct investments to Africa to a stock of $100
billion in 2020 (from $32.4 in 2014); providing
more inclusive and accessible loans; expanding
the China-Africa Development Fund (a Chinese
equity fund to promote investment in Africa);
and to setting up a China-Africa production
capacity cooperation fund. The latter was
launched in January 2016 to support investment
in manufacturing, agriculture, energy, and
infrastructure.
This set of policy essays brings together
contributions from a range of China-Africa
experts in attendance at the DEGRP/SAIIA event
in December 2015, as well as contributions from
ODI and SAIIA researchers. The essays provide
insight on a host of issues addressed at the
FOCAC summit, and of ongoing importance.
In section 1, former World Bank Chief
Economist and Professor at Peking University
Justin Yifu Lin reflects on the importance of
industrialisation for the development of African
countries, and how governments might support
this process. UNIDO Goodwill Ambassador
Helen Hai shares her experience of setting up a
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shoe factory in Ethiopia, and its role in creating
a vibrant new manufacturing sector in Africa.
Hannah Ryder comments on the importance of
accurate data on China-Africa engagement.
Section 2 focuses on the opportunities that
Chinese investment offers for boosting African
economic growth. Giles Mohan discusses
the possibility for African economies to use
commodities as an engine for industrialisation.
Deborah Brautigam reflects on what kinds of
manufacturing firms have established a presence
in Africa and where, and looks at the extent to
which these investments may create linkages
with the local economies. Carlos Oya and Terry
McKinley focus on the employment effects of
Chinese investment in Africa. Stephen Gelb
highlights the existing cooperation between
China and Africa in the financial services sector.
Section 3 addresses what lies beyond investment,
examining how increasing cooperation on issues
such as trade and environmental protection
offers both opportunities and challenges.
Yu-Shan Wu highlights how the recent FOCAC
summit opened space for new discussions about
maritime cooperation and wildlife conservation.
Xiaoxue Weng highlights the importance of
recognising informal natural resources trade
between China and African countries, an issue
often overlooked in high-level discussions.
Ross Harvey explores how African countries
might adapt to Chinese-influenced changes
to the commodities market, and the potential
environmental implications of these changes.
Roger Calow highlights the environmental
risks of relocating manufacturing from China
to Africa, with a focus on the water resources
'hidden' in manufactured products.
Section 4 focuses on the importance of
governance, institutions and diplomacy in
shaping the China-Africa relationship. Lina
Song considers whether China's experiences
of government decentralisation could yield
lessons for African local governments seeking
to contribute to economic growth and human
development. Dan Large provides an overview
of the evolution of China-Africa engagement in
peace and security matters.
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Event speeches and commentary

1
How to jumpstart industrialisation and economic
transformation in Africa
Justin Yifu Lin, Peking University

2
Why invest in Africa: markets, know-how and
comparative advantage
Helen Hai, UNIDO Goodwill Ambassador and CEO of Made in Africa Initiative

3
Why two new FOCAC commitments could help improve
Africa-China relations
Hannah Ryder, UNDP
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How to jumpstart industrialisation and economic 		
transformation in Africa
Justin Yifu Lin, Peking University
Keynote speech, DEGRP/SAIIA event
Johannesburg, 3 December 2015

Summary
In his keynote speech, Justin Yifu Lin argued that industrialisation is crucial to Africa’s
structural transformation. With reference to the past successes of East Asia and China,
and current successes in Ethiopia and Rwanda, he highlighted the importance of sound
industrial policy, realistic goal-setting and political commitment to lasting change.
Currently, many African countries are trapped
in poverty. But poverty is not destiny. In 1952,
Taiwan, China was as poor as any country in
Africa. Now it is a high-income economy. In
1979, per capita GDP in China was less than
a third of the average in sub-Saharan African
countries. Today, China is a high- to middleincome country, and on the way to becoming a
high-income country by around 2020.

budgets rely heavily on them. But resources
are often subject to boom and bust, so the
market is very volatile, and productivity levels
are low.

This is the story of many other East Asian
economies, like South Korea. In the 1950s, South
Korea was one of the poorest countries, and
one of the poorest post-colonial economies, in
the world. Now it is a high-income economy,
showing that it is possible to escape the poverty
trap and grow dynamically for decades,
eventually becoming middle- or high-income.

Industrial policy for transformation

All the countries in the world were poor,
including today’s high-income countries. When
they were poor, they shared a unique feature:
they all relied on agriculture for their living.
Some 90% of their populations lived in rural
areas and relied on agriculture. Now these
countries share another unique feature: they
all relied on transformation from agriculture
to manufacturing, and then to the postmanufacturing stage, to increase their income.
Africa is poor because African countries have
not yet completed this transition. Today, over
75% of African countries’ exports are either
agricultural or primary resources. Where
natural resources are available, government
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The issue is how to achieve the transformation
from an agrarian primary economy to
industrialisation. For this, industrial policy
will be necessary.

For structural transformation, it is imperative
to have first movers, a role which certainly
carries a lot of risk. A first mover's project can
be either a failure or a success. If it is a failure,
the first mover bears all the cost, and sends
a signal to other people to say ‘we are not
ready’ or ‘the direction is wrong’. That way,
other people don’t have to encounter similar
failures. If the first mover succeeds, then they
will attract imitation. With competition, the
first mover will no longer have a monopoly
position however, therefore there is a kind of
asymmetry between the cost of failure and
gains from success.
But regardless of whether a first move is a
failure or a success, the first mover produces
valuable information for other people. Without
first movers, there would be no structural
transformation. The government needs to
compensate for the information externalities
generated by first movers.

CHINA-AFRICA: A MATURING RELATIONSHIP? GROWTH, CHANGE, AND RESILIENCE

For the government to play this role, industrial
policy is required, as coordination should be
sector-specific. The infrastructure and human
capital needed differ for each sector. For
example, agriculture requires irrigation, whereas
the industrial sector requires power facilities.

If the government had unlimited resources, then
it could provide all necessary improvements
in hard and soft infrastructures, but resources
are limited, as is implementation capacity. As a
result, the government needs to act strategically,
according to what kind of sectors they want to
promote, and what hard and soft infrastructure
is desirable.

Achieving successful industrial policy
Successful industrial policy needs to meet
certain requirements.

Latent comparative advantage
Policies should promote sectors in which a
country has latent comparative advantages.
That is, the sectors in which the country
can have the lowest possible factor cost of
production that is consistent with comparative
advantage determined by their endowment
structure. The factor cost of production should
be the lowest in the world.

SAIIA/WILLEM DE LANGE

The probability of the first mover being
successful not only relies on their
entrepreneurship, but also relies on coordinated
improvement of hard and soft infrastructures.
For example, moving from agriculture to
manufacturing requires improvements in
logistics, power, roads, port facilities, etc. Those
improvements cannot be made by any individual
manufacturing investor. In addition, equipment
investments in manufacturing are larger than
those required by agriculture. Therefore,
financial institutions are needed to mobilise the
financial resources for investment. Likewise,
institutions are needed to share the risk linked to
the new industry. Entrepreneurs are not able to
make these kinds of financial improvements by
themselves. The government needs to coordinate
those changes, either by engaging the private
sector, or by providing coordination itself.
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Competitiveness in the global markets is based
on total cost, which has two components:
factor costs of production and transaction
costs. Transaction costs are related to hard
infrastructure as well as soft infrastructure, i.e.
institutions and business environment. If the
hard infrastructure and business environment
are poor, even if the factor cost of production is
low, the transaction cost will be high, and so will
the total cost.
Industrial policy should aim to improve
business environments and institutions, as well
as hard infrastructure, in order to lower the
transaction cost.

Realistic goal-setting
In the past, there have been many attempts at
industrial policies, but most have failed. The
main reason is that they were too ambitious.
They tried to target certain kinds of sector, which
looked very modern but which were too capital
intensive. These industrial policies went against
the countries’ comparative advantages. As a
result, even where sectors were built up with
government help, the factor cost of production
was higher than in high-income countries with
comparative advantages in these sectors.
In a low-income country, the transaction cost,
by definition, would be higher than in a highincome country, and, as a result, total cost would
be too high to be competitive with products
from high-income countries in an open market.
Consequently, the survival of those sectors
has relied on continuous subsidies from the
government. That is the main reason why
industrial policy has failed in the past.

What can be learned from history?
Identifying which sectors have latent
comparative advantage has become a theoretical
and policy challenge. A lot can be learned from
historical experience.
All successful countries have practised industrial
policy making, starting from the 16th Century,
when England wanted to catch up with the
Netherlands in the wool textile sector.
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Currently, all successful countries have some
kind of industrial policy in place.
What is there in common between these
industrial policies - Korean and English
industrial policies, for example? Industrial
policies will be successful if they use a dynamic,
growing country as a reference point, and,
second, if they target credible sectors within
these dynamic, growing countries. A third
criterion is that the reference country should
have a similar endowment structure, with per
capita GDP at most one to two times higher.
In the past, most industrial policies have failed
because they were too ambitious. They have tried
to emulate countries with a per capita income ten
times or twenty times higher than their own, and
they have tried to build up their industry with
reference to these countries.
In the 1950s, China wanted to overtake Britain
in ten years, and catch up with the US in 15
years – but Chinese per capita income at the time
was only 5% of that in Britain and the US. As a
result, even though China was able to build up
its industries, these were very uncompetitive,
because factor cost as well as transaction cost in
China were too high, and they relied on excessive
protection to survive.
Based on this, I have tried to understand, how
can an industrial policy successfully target a
country with the right characteristics? First, it
is necessary to look at countries with similar
endowment structures, so that they have similar
comparative advantages. If a country has been
growing dynamically for several decades, then
most of the industries in the country should be
consistent with its comparative advantages.
Countries that are able to grow dynamically
for several decades can accumulate capital
quickly. Industries that have had competitive
advantages in the past are going to lose those
advantages, and will become the country’s
sunset industries. For a country with a
similar endowment structure, however, the
sunset industries of the reference country can
become sunrise industries – that is, the latent
comparative advantage industries.
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Lessons from Asia and Mauritius
Following these ideas provides a golden
opportunity for industrialisation in Africa. The
few countries that have succeeded in catching
up since World War II have generally done so
by capturing a window of opportunity for the
relocation of light manufacturing, a window
created by rising wages in higher-income
countries.
In post-WWII US, the wage rate rose, and so
the US lost competitive advantage in light
manufacturing sectors such as garments, textiles
and electronics. At that time, Japan took that
opportunity and became a very successful
country in the 1950s and 1960s.
Eventually, due to the success of those two
decades, wage rates in Japan also rose. This
time, South Korea, Taiwan, Hong Kong and
Singapore captured the opportunity to enter
into the light manufacturing sectors, earning
themselves the label ‘Asian Tigers’. By the
1980s, however, their wage rates had also
risen, and they had lost competitive advantage.
China took advantage of this, and has been
growing dynamically for three decades now.
China has now reached the same stage that
Japan reached in the 1960s, and the Asian Tigers
in the 1980s. China is about to relocate its light
manufacturing sectors – to Africa.
The idea of capturing opportunities is already
practised in Africa. One of the most successful
African countries is Mauritius. In the 1960s,
Mauritius was poor, but it has actually become
the most successful African country, with a per
capita GDP already exceeding $10,000.
How did Mauritius become successful? In the
1970s, it grasped the opportunity of rising
wages in Taiwan and Hong Kong. It developed
an industrial path, actively inviting the
relocation of firms manufacturing textiles and
garments, from Taiwan and Hong Kong. Now
that Mauritius has become industrialised, it has
transformed from a mono-economy of sugar
production to an African industrial success
story.

New opportunities for
industrialisation
The rise of China will be a huge opportunity for
Africa. In Japan in the 1960s, the total number
of workers employed in manufacturing sectors
was 9.7 million. In South Korea in the 1980s,
the figure was 2.3 million, and over 1.5 million
in Taiwan, a million in Hong Kong and half a
million in Singapore. In the light manufacturing
sectors alone, China currently employs 85
million workers. These jobs are about to relocate
to other low income countries. Can this idea
work for Africa? Can we really learn from past
experiences, and duplicate the same quick
success to facilitate structural transformation in
Africa?
I’m delighted that Helen Hai, UNIDO
Goodwill Ambassador and CEO of the Made
in Africa Initiative, is here, because she
has created two quick successes in African
countries in a very short period of time, both
of which captured opportunities and created
a huge number of jobs. The first one is the
Huajian shoe factory in Ethiopia.

Shoe manufacturing in Ethiopia
When I was at the World Bank as chief
economist, I started to advocate the above ideas
and show the opportunities that would be
available for African countries. I’m delighted
that the then prime minister of Ethiopia,
Meles Zenawi, listened to this advice and
went to China in 2011 to do some investment
promotion and invite Huajian shoes to relocate
production to Ethiopia.
With the entrepreneurship of Helen Hai, they
quickly created 2,000 jobs in a year, in 2012, and
more than doubled the export of shoes from
Ethiopia to the global market. By the end of the
second year, 2013, they had created 4,000 jobs.
Before 2012, no-one really believed Ethiopia
could produce light manufacturing products for
the global market, but the success of Huajian has
convinced people that it’s possible.
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The Ethiopian government now knows how to
really capture these opportunities: in 2013, they
built up an industrial park near Addis Ababa,
with 22 factory units. Within three months, all
units had been leased to light manufacturing
firms producing goods for export to the global
market. International buyers also come to Africa,
as they see that production costs in Africa are
much lower than in China, and there is also the
benefit of no customs duty for importing from
low-income countries in Africa.

Garment manufacturing in Rwanda
This is not only a success story for Ethiopia.
After understanding Ethiopia’s success, Rwanda
wanted something similar. President Kagame
engaged in active investment promotion, and
invited Helen Hai to help set up a garment
factory there. They decided to make the
investment in February this year (2015),
recruiting 300 workers. They completed planning
and training work in May 2015, and started to
export by August, with a total of 500 workers.
Now this company has become the largest
employer in Rwanda, but, in the past, no-one
really believed Rwanda could be a manufacturer
for the global market.
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Concluding remarks
So, from all this, I think that poverty is not
destiny. Diversification and continual industrial
upgrading is the path to generating jobs and to
achieving prosperity. Dynamic growth and rising
wages in China will provide an opportunity for
Africa. And not only China - other emerging
economies will need to relocate sectors when
their wages rise.
African countries, if they can capture these
opportunities, can grow as dynamically as the
East Asian countries because, fundamentally,
all successful countries started their structural
transformation from light manufacturing. We
hope that, through our work, we will really
see that African countries can seize upon these
opportunities and become as successful as other
East Asian economies, and other successful
countries in the world. Thank you.
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Why invest in Africa: markets, know-how and
comparative advantage

Helen Hai, UNIDO Goodwill Ambassador and CEO of Made in Africa Initiative
Speech highlights, DEGRP/SAIIA event
Johannesburg, 3 December 2015

Summary
In her speech, Helen Hai shared her experiences of investing in Africa, from
setting up shoe and garment factories in Ethiopia and Rwanda, to consulting with
the governments of Ghana, Nigeria, and Ivory Coast. This selection of highlights
includes her reflections on what made the Ethiopian shoe factory a success, and why
investors should do business in Africa.

Introduction

Why invest in Africa

I first came to Ethiopia in 2011, as Vice
President and general manager of Huajian
Shoes. It took us three months from deciding
to invest in the shoe sector to actually begin
production for export. By the end of year one,
we had recruited 2,000 local workers. By the
end of year two, we had recruited 4,000.

A lot of people ask me, why did you choose
Ethiopia? The first thing I want to share with
you is that we did not pick Ethiopia – Ethiopia
picked us. The story started in March 2011,
when Justin Lin met the late Prime Minister
Meles Zenawi, who talked to him about
three things. First, poverty reduction – Justin
advised him that the only key to poverty
reduction is job creation. Second, how the
fundamental secret of China’s economic
transformation in the 1980s, and of the
so-called Asian Tigers in the 1960s, is that
they captured the window of opportunity
during industrialisation shifting, enabling
them to create millions of jobs. This gave
them the power to jumpstart their economic
transformation.

Ethiopia has an industrial zone called the
Eastern Industrial Zone. Prior to 2011, they
had struggled for five years to attract a single
manufacturer from anywhere in the world.
After we created 4,000 jobs, the Government
of Ethiopia asked us to work with them to
promote the first state-owned industrial
zone, Bole Lemi, which is in Addis Ababa.
Less than three months later, this was all
turned into a factory unit. They leased it out
to international manufacturers from India,
Turkey, Bangladesh, Hong Kong, Thailand
– all over the world. How? Because success
brings success.
We brought an investor in. I showed them
what I did, explained the business, the concept
behind it. They signed a contract immediately.
That same year – 2013 – was when the World
Bank gave $250 million to support the second
phase of the Bole Lemi industrial zone, on the
basis of the success of the first phase. It is the
first time in the World Bank’s history that they
have supported industrialisation.

Third, Meles Zenawi asked how they could
do this in Ethiopia. Justin replied: ‘You need
to create a quick success story, because that is
the best way to bring inspiration, leadership,
confidence, and experience to the country and
to the continent.’
That is how the story started. Six months
later, Meles Zenawi took his advice and went
to China to invite a group of investors to
Ethiopia. From that one success story, we have
now seen a sort of industrialisation movement
over the past four years in Africa.
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Vision and leadership are behind all of this.
But is it sustainable? The private sector does
not come to Africa to give aid – they come to
Africa to do business. But through business
they achieve development goals. In order for
this development to be sustained, there has to
be a solid business reason behind investment.
Look at the supply chain. It has three
components – manufacturers, traders and
retailers. What are their business reasons?

Labour and logistics
First, the manufacturer. Labour costs in China
are about 22% of overall costs. In China, each
labourer represents about $500. In Ethiopia,
that figure is about $50. Before, there was a
myth that Africa offers competitive labour but
isn’t efficient. Is this true? No.

In the past, a lot of people have argued that
Africa doesn’t have the infrastructure, that it’s
not ready for industrialisation. That is not true
either. I have been exporting 12 containers of
finished goods from Ethiopia every month to
the United States. In order to achieve that, I
import eight containers of inputs. Let’s look
more closely at the figures.
In China, the logistic cost is about 2% of
overall costs. While I was importing eight
containers in order to export 12 containers, I
had to pay four times more, which is 8%. So
that’s a difference of only 6% above the costs
in China. I’ve still got my 19% saving with the
labour costs, minus the 6% logistic cost. That
leaves a 13% saving.

UNIDO

When I first came to Ethiopia, I went to the
local manufacturers and asked them, where’s
the efficiency? They told me that the day after
the workers receive their salary, a quarter of
them disappear. Fifteen days later, after all the
money is gone, they return.

Efficiency is very low, so even though wages
are low it does not make sense to invest there.
We experienced exactly the same problem
in China, 20 or 30 years back, but over the
years we’ve developed ways and training to
overcome it. So when I came to Ethiopia with
the right training, I achieved 70% efficiency,
meaning my direct labour costs fell from 22%
to 3%, giving me a 19% saving.
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So the first point I want to raise is that today,
with the current infrastructure, there is a
profit to be made in manufacturing. That is the
business reason behind this kind of movement.
It is already there, but the right infrastructure
will make it even more attractive.

Trade savings from low import duty
But what the manufacturer saves is only one
part of the puzzle. The second component is
also very important – the import duty. Today,
Africa only has around 2% of global GDP.
Africa has to sell to the markets with bigger
GDPs, that is, the United States and Europe.
Both have more than 20% of global GDP. Africa
must aim to reach those markets if it wants to
create millions of jobs as China did.
US and European traders are beginning to
shift orders from Asia to Africa. With rising
labour and raw material costs in China, traders
ask for a 5% discount from the factories.
But Chinese manufacturers are saying no.
If those traders move their orders to Africa,
they can save up to 37.5% on import duty on
specific items under the African Growth and
Opportunity Act and Everything But Arms
trade initiative. This is actually an even bigger
profit than the manufacturing profit, making
this the second part of the puzzle.

New retail purchasing strategies
The last part of the supply chain is the
retailers. Before the financial crisis, Europe’s
big retailers had a purchasing strategy they
called 20-80. That means they purchase
20% from the home country, and 80% in
the Far East, in countries such as China and
Bangladesh. But during the financial crisis,
Europe’s purchasing power shrank. Retailers
could not sell goods as quickly as they wanted.
Goods normally stay on the shelves for six
weeks, but these retailers had huge containers
of goods from China sitting in European ports.
So they had to heavily discount the goods
on the shelves to make space for those in the
ports and avoid paying huge fees to keep the
containers there.

After the financial crisis, a lot of retailers
realised the 20-80 purchasing strategy no
longer worked. They began to look for closer
markets. Quite a lot of retailers are changing
the purchasing strategy to 40-60 and are
desperately looking for new manufacturing
locations. In Ethiopia, we’re seeing wellknown retailers desperate to place orders. In
the past, the problem has often been that local
workers don’t know how to do international
manufacturing. But it doesn’t have to be this
way: things are changing.

The key to success: markets, knowhow and comparative advantage
When I first set up the shoe factory in
Ethiopia, I went to Italy to meet a well-known
Italian footwear brand. I asked them to pass
orders to my factory in Ethiopia. The boss told
me to forget it. He said he’d tried that 10 years
ago, and although prices were cheap, there
were problems in getting international-level
quality and delivering on time. So I showed
him a video on my laptop about my factory.
I saw sparks in his eyes as he watched the
video: he saw that things are different. The
reason for the shoe factory’s success is the
‘triangle’ of collaboration.
What is the triangle? The triangle is: the
global market, plus Asian manufacturing
know-how, plus local African comparative
advantage. Each African country has its own
different comparative advantage. In Ethiopia
it is competitive labour and cheap electricity.
For Senegal it comes from being only seven
days by sea to Europe and the United States.
Even though labour costs are higher, they can
do faster trade. Once you have found your
advantage, you connect it up with the other
points to form a triangle of collaboration. My
current venture, the Made In Africa initiative,
also champions the triangle of collaboration.
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Challenges of investing in Africa
It is not easy to run a manufacturing business
in Africa: I have discovered various problems
along the way. For example, when I first came
to Ethiopia, the Prime Minister promised that
all the raw materials I used would be tax free.
Yet it is not the prime minister sitting at the
port, clearing my goods. It is probably a young
African being asked to make a decision he
has never made before. So when I imported
brushes to brush shoes, the port authorities
insisted it was a toothbrush and that it needed
to be taxed. A machine we needed to make a
hole in ladies’ shoes, we were told, looked like
a weapon and so now it is stuck in the port.
To resolve these issues, I had to personally
meet the Director-General of Tax in Ethiopia
and his six Deputy Directors-General. I then
gathered the 20 people who were in the next
layer of management in a meeting room to
see a presentation about me and my work
and most importantly, the problems I have
encountered. Afterwards I invited all of them
to the production line.
Since then things have improved, but why did
I go to such efforts in the first place? Like a lot
of investors, I previously only saw Africa from
the outside, via media reports. But when you
are inside, you see things differently.
Two things impressed me. When I first went
to Ethiopia, I went on a field trip with the
Minister of Industry to a rural part of the
country. We saw some children suffering from
hunger. On behalf of the company I wrote a
cheque of $100,000. I gave it to the Minister
and asked him to use it to buy food for those
children. The Minister looked at the cheque
for about two minutes and then he handed it
back to me. He said: ‘Helen, I don’t want fish
from you. I want you to use this cheque to buy
some machines to teach my people how to do
manufacturing, to teach us how to catch the
fish'.
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The second thing was people’s willingness
to work together to solve problems. People
talk about corruption in Africa, but I found in
Ethiopia that when I had a problem I could
call the Minister at midnight. Despite his busy
schedule, he was willing to meet me at 7am
the next day to try to understand my problem.
So as an investor, I saw that Ethiopia has a
Minister willing to come to the office earlier
than anyone else.

African entrepreneurship at
a crossroads
If you ask me to compare what I learned from
European entrepreneurship and Chinese
entrepreneurship, I would say this: If you
have a tiger in front of you, the European
entrepreneur would say, ‘When you see the
tiger, get your laptop. Research it solidly to
study its characteristics, then discuss with your
colleagues how you are going to form a good
strategy to overcome the tiger.’ You can do all
of that, but once you finish, the tiger may not
be there anymore. Chinese entrepreneurship
is very different. It advises that if you have a
tiger in front of you, jump on top of it, ride it
and learn the skills while riding. I think Africa
is at this junction – figuring out what is the
right type of entrepreneurship for them. Are
they going to miss the tiger or conquer it?
For the full version of Helen Hai’s
speech, watch the DEGRP/SAIIA event
video at: https://www.youtube.com/
watch?v=jyAYEV4Lt1I
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3.

Why two new FOCAC commitments could help 		
improve Africa-China relations
Hannah Ryder, UNDP
Delegate commentary, DEGRP/SAIIA event
Johannesburg, 3 December 2015

Summary
Hannah Ryder, Head of Policy and Partnerships for the United Nations Development
Programme (UNDP) in China, comments on the potential of recent developments to
deliver much-needed data on China-Africa engagements.
In the margins of both summits, various
non-governmental and business organisations
held ‘side events’ on themes such as HIV
and AIDS, women's empowerment and
conservation. The DEGRP/SAIIA workshop
was one such event, and was striking both
for the breadth of issues discussed and
the diversity of perspectives around the
table. Participants addressed topics from
industrialisation to peacekeeping, with
supportive and sceptical views represented.

gcis/flickr

African heads of state and government leaders
recently gathered at two key events. The first
was the sixth summit of the Forum on ChinaAfrica Cooperation (FOCAC) in December
2015. The second was the 26th African Union
(AU) Summit in January 2016, at the AU
headquarters in Addis Ababa, Ethiopia, which
were built by China in 2012 as a signal of
an ever-strengthening relationship with the
continent.
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One issue was consistently raised – the
ongoing lack of credible, multi-country data
to supplement and reinforce the rigorous
research already being conducted on ChinaAfrica relations. Many are working hard to
address this. Deborah Brautigam presented
new information on Chinese investment
in several African countries, backed up by
fieldwork. I also made a contribution as a
delegate, citing a recently published UNDP
report (2015) that combined several casestudies with a comparative historic analysis of
Chinese and African Special Economic Zones.
However, while collection of and access to
data about China’s engagement in Africa
is improving, there are still gaps. Without
data, analysis of past successes and failures,
and planning for future scenarios, remains
difficult. This is why two new additions to
FOCAC’s Johannesburg Action Plan (MOFA,
2015) for strategic and cooperative partnership
are particularly important.

Until this improved scenario
arrives, academics, businesses and
non-governmental organisations must
continue to share research and perspectives.
Programmes like DEGRP and organisations
such as SAIIA and UNDP can help by
continuing to play a supporting role,
pulling together other types of data,
comparisons and perspectives – for instance
from Chinese companies or other actors on
the ground. UNDP could even assist with
coordination and data collection between
the Chinese government and African
country representatives in Beijing until the
planned AU office is created. Most of all,
we should all continue to follow-up and
keep our eye on further opportunities that
might emerge from flagship events such as
the FOCAC and AU summits.

The first addition, in Section 8.2, outlines a
commitment to the systematic collection and
review of information on whether - and how agreements made by FOCAC are implemented.
This will include drawing on the experience of
its operation over the last 15 years. The second
addition, in Section 2.4.6, outlines a plan to
set up an office for the AU in Beijing. This
commitment has appeared in previous FOCAC
agreements but is stronger than ever in the
latest version.
These commitments could have significant
implications for the collection and
dissemination of data on China-Africa
relations. An AU office in Beijing could enable
Union participation in the collection of FOCAC
implementation data. Until recently, gathering
data in China has typically been a challenge
for non-Chinese actors. In addition, were such
information to be made publicly accessible,
it could play a valuable part in confirming or
dispelling the numerous interpretations of
Africa-China relations that have dominated
academic and media spheres alike.
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4.

Beyond resource dependency in Africa? Developing
linkages for industrialisation
Giles Mohan, Open University

Summary
Many African economies depend on exports of natural resources. Conventional
wisdom suggests that this forms an unstable base for wider development: reliance
on commodities trade increases vulnerability to global economic shocks, and some
resource-dependent African countries have historically experienced exploitation
by industrialised trading partners. This essay discusses the possibility of using
commodities as an engine for industrialisation via the development of positive
linkages.

Introduction
Last year, China’s economy grew by 7.4%,
but current projections are that it has
slipped below 7%. This suggests a significant
slowdown, manifested in dwindling export
figures (Elliott and Inman, 2015) and plunging
stock markets (Alfred, 2015). The Chinese
government responded by devaluing the
Yuan by 4% (Brautigam, 2015) and cutting
benchmarks for interest rates (Wei, 2015).
The accompanying downturn in China’s
demand for certain African commodities
brings back to light long-standing issues of
Africa’s resource dependence. There are real
concerns for the negative knock-on effects
on Africa, rooted in the seeming reliance of
some African countries on trade with, and
foreign direct investment from, China. The
International Monetary Fund has revised its
economic growth projections for Africa in 2015
downwards, from 4.5% to 3.75% (England,
2015). Razia Khan, Standard Chartered’s
Chief Economist, argued recently that African
countries should pay more attention to how
they will manage ‘external pressures of
economic headwinds, affecting the global
economy’ (Nkabinde, 2015). According to
Aubrey Hruby, of The Atlantic Council, the
Chinese economic slowdown should persuade
African governments that ‘relying on the
beneficial economic climate that has fostered
complacency with market inefficiencies is now
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no longer an option’ (Hruby, 2015). It’s clear
that African governments need to speed up
implementation of their agendas for economic
transformation.

Making the most of commodities
So what are the prospects for African resourcebased economies to use their commodities sectors
as engines for industrialisation? Much of the
conventional wisdom on the linkages between
commodities and wider development is negative
in tone. For some, China’s foray into African
resource sectors reinforces the stereotype of
Africa as the supplier of raw materials for other
countries’ industrialisation (Okeowo, 2013).
There is much that is true in this analysis, but
we need a more nuanced understanding of these
dynamics if we are to encourage the types of
economic transformation that Hruby, Khan and
others call for.
Research conducted in 2008-2012 by the
Open University and the University of
Cape Town is a good example of the kind of
deeper understanding required. Featuring
a comparative study of a number of African
resource-producing countries and the prospects
for developing linkages beyond the resource
sector, the ‘Making the Most of Commodities’
project addressed the following core question:
whether and how countries can engender
virtuous linkages between resource extraction
and wider industrial development. The analysis
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Oil field services - Angola and Nigeria
For oil field services in Angola, research
revealed the existence of an active local content
policy which, coupled with the powerful
Angolan national oil company, saw the creation
of some local linkages. But these were largely
in low-skilled and low-value-added fabrication
operations, with joint ventures led by foreign
multinationals.
In contrast, in Nigeria’s oil sector we have seen
local content laws at work in the upstream
sector – exploration and drilling – and attempts
to add value in downstream sector activities
such as refining. Local suppliers account for
around 50% of inputs, and this increases further
down the supply chain, so there is depth, as well
as breadth, of linkages. Additionally, the larger
multinational oil firms have active supplier
development programmes, although these vary
in how effectively they are implemented.

Diamonds and timber - Botswana
and Gabon
In Botswana, the government pushed hard for
forward linkages in the diamond sector, via
investment in the cutting and polishing sectors.
It was relatively successful, in part due to
bargaining with mining giant De Beers, which
sought to renew its concessions in the country.
In contrast, research found that Gabon’s
timber sector is relatively unregulated and
that entry costs are low, with chainsaws the
only equipment required. As such, the forests
have been exploited by domestic and foreign
firms, some operating on the margins of the
law. Here, the final markets affected linkage
development: European buyers required
certain standards and preferred semiprocessed timber, whereas Chinese buyers
would take unprocessed logs. Hence, with the
shift to China as an export market, linkage
development was curtailed.

photosmith2011/flickr

drew on a series of case studies of different
commodity sectors in African countries. The
broadest finding was that, in some cases,
meaningful linkage development is possible.

21

Gold and copper mining - Ghana, South
Africa and Zambia
In Ghana’s gold sector, there has been gradual
development of a supplier industry, although
Ghanaian firms are mainly second and third
tier suppliers, while first tier suppliers tend to
be branches of multinational mining service
and equipment firms. In South Africa, there
is a well-developed mining equipment sector
that is globally competitive. Technical expertise
was built up locally, given the complexity of
the country’s deep mines, and this has fed into
development of new products that are sold
beyond South Africa.
In Zambia’s copper sector, we see quite
reasonable backward and forward linkages.
Large mines procure 60-80% of supplies
locally, and forward linkages are found around
smelting, although energy and infrastructure
remain problems. The Chinese are active
here too – in Zambia’s copper belt, they have
invested in three mines, including those at
Chambishi and Chingola, as well as a smelter,
suggesting potential for China-Africa resource
sector linkages.

Interpreting the findings
The case studies show that certain factors
influencing the development of linkages –
such as outsourcing and global supplier
policies – are intrinsic to the operations of
multinational companies and also determined
by the specificity of the commodity. Yet, other
factors are more contextual, and so more
amenable to policy innovation.

Ownership and national origin
A firm’s origins are important because
firms tend to bring with them the business
practices they know best wwhen they invest
overseas. Chinese-owned firms are somewhat
different from western or African-origin
firms, with distinct implications for linkage
development. They tend to import more
labour and capital equipment from China, as
opposed to localising supply or dealing with
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other international firms who also localise
their services. Western mine operators, for
example, typically prefer to outsource large
plant machinery (like diggers and trucks) from
international firms who they then encourage to
set up close to their mining operation, thereby
creating more local benefits. In contrast,
Chinese firms are often more horizontally
integrated, producing inputs or secure services
internally, and outsourcing less.
Chinese firms also face less shareholder
or civil society pressure than western
firms, resulting in fewer Corporate Social
Responsibility efforts. The ‘Angola mode’ of
financing, a form of resource-backed loan
found in Angola and some other countries
besides, means other Chinese state-owned
enterprises (SOEs) win construction contracts
and then bring labour and inputs with them.
This is highly internalised, and so creates a
limited number of backward and forward
linkages, Chinese firms tending to provide
little support to would-be suppliers.
In terms of processing, Chinese firms tend to
refine and process in China, which also limits
backward and forward linkages. Chinese
consumers seem to be less concerned about
sustainability and standards, which has resulted
in downgrading in Gabon’s timber industry.
There are, however, important differences
between Chinese SOEs and private Chinese
transnational corporations (TNCs), with
the latter much more willing to enter into
market-based supply relations. There is also
a sense that Chinese firms’ procedures reflect
a lack of experience, and a corresponding
expectation that, as they gain knowledge and
confidence, they will increasingly behave
like other, non-Chinese multinational firms.
Evidence from Ghana shows that Chinese
SOEs have gradually localised their workforce
in a manner quite similar to the behaviour of
companies from the West.
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Infrastructure and skills
Other important factors affecting linkage
development are well known, and relate to
infrastructure and skills. Some resourcerelated infrastructure does create public
goods but, in general, it is poor across Africa
and has inhibited resource development and
linkages. China has invested a lot in African
infrastructure (Kuo, 2015), but much more
needs to be done. Skills were a problem in all
cases, although levels varied. Some countries
had better training programmes and there has
been some evidence of the mobility of skills,
such as in Angola, where former Chinese SOE
employees set up their own firms.

Policy planning
All cases showed that policy is important, in
terms of creating a vision of how to capitalise
on the linkages, and mechanisms for achieving
it. Most countries investigated have a vision,
but relatively few had the means of realising
it. Governments need to develop a roadmap,
aiming for low-hanging fruit, identifying
embryonic capabilities and resourcing, rather
than going for linkages that are ‘beyond
feasible’. This will require multi-stakeholder
approaches, and local content requirements,
skills development and infrastructure
investment are all important. However, TNCs
also need to develop better ‘policy’, especially
when it comes to supplier development and
skills.

Conclusion
The resource sector has the potential to foster
industrial linkages and thereby promote
development, but the extent to which this can
happen depends on a number of factors. Some
of these factors are intrinsic and lie with the
international firms themselves, such as the
degree to which they are pursuing quality,
cost and delivery efficiencies, and how much
they outsource their operations. The contextual
factors relate to the ownership of the firms,
and there are significant differences between
Chinese and non-Chinese TNCs, with the
former less willing, at this stage, to outsource
and so potentially develop linkages.
But this seems to be changing. With the recent
slump in commodity prices, all international
firms are looking to cut costs, and localisation
is one way to do that. There has also been
evidence of a positive shift in ‘host’ country
business behaviours, in terms of skills
endowment and training provision, although
across much of Africa it is still inadequate.
Likewise, localisation and industrial policies
exist, though to limited effect – the challenge is
to strengthen their implementation.
Our DFID-ESRC project, entitled 'Chinese
national oil companies and the economic
development of African oil producers', aims
to develop these insights further. It examines
whether and how the recent rise in investment
by Chinese oil companies in Africa can generate
inclusive growth. The oil sector is highly
internationalised and capital-intensive, which
means it has limited employment benefits for
producer countries. In this respect, the Chinese
are no different to other international oil
companies. Yet, with their tying of investment to
infrastructure deals and their long-term loans,
the net effect may be positive. Research will
help us to understand the different corporate
strategies of China’s leading oil firms, the
contexts that shape whether and how these
investments deliver local benefits, and what
policy interventions might be needed to enable
such benefits.
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5.

Chinese manufacturing investment in Africa: trends,
challenges and opportunities
Deborah Brautigam, Johns Hopkins University

Summary
Growing Chinese investment in African manufacturing can undermine local firms but
it can also offer opportunities. Initial research into the issue suggests that new kinds of
investors are bringing with them more collaborative ways of working that could help
boost economic growth and enhance structural transformation. However, accurate
information on Chinese engagement in Africa is lacking, making it difficult to assess
whether investment can genuinely help promote transformation.

Introduction
China’s rising production costs and the
restructuring of its production from low-end
manufacturing to higher-value activities are
creating opportunities for other developing
countries. Initial evidence suggests that Chinese
manufacturing firms are interested in investing
in Africa. This essay reviews the kinds of firms
that have established a presence in Africa, the
countries that have proven to be attractive,
the types of manufacturing investments
being undertaken by Chinese firms, and the
extent to which these investments might offer
opportunities for technology transfer and skills
development for Africa.

Increased manufacturing investment
From the available data it appears that
manufacturing may be a significant sector for
Chinese investment in Africa. According to
China’s Ministry of Commerce (MOFCOM), as
of 2011 Chinese investment was predominantly
in mining (31%), finance and banking (20%),
construction (16%) and manufacturing (15%)
(SCIO, 2013).
Analysis by the Johns Hopkins China Africa
Research Initiative (CARI) of Chinese investment
applications approved by MOFCOM shows that
by the end of 2014, the Chinese authorities had
approved 128 manufacturing projects in Nigeria,
80 in Ethiopia, 77 in South Africa, 48 in Tanzania
and 44 in Ghana (CARI, 2015).
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This has important implications. In general,
fewer opportunities for learning exist in
large, capital-intensive extractive activities
like mining or petroleum exploitation. The
only significant Chinese banking investment,
the 2008 purchase of 20% of South Africa’s
Standard Bank by the Industrial and
Commercial Bank of China, was intended
partly as a learning opportunity for
Chinese investors. This leaves construction
and manufacturing as two sectors where
employment and training might reasonably
be expected to generate learning and skills
transfers for African firms and workers.

'Flying geese' revisited - new types
of investors
In 1962, Japanese scholar Kaname Akamatsu
used the term ‘flying geese’ to describe the
relocation of Japanese firms offshore. Rising
costs prompted certain parts of the production
chain to move offshore earlier, while others
followed as their costs rose (Akamatsu, 1962).
Labour-intensive garment production, for
example, would move offshore before capitalintensive textile weaving or spinning. The last
activities to move would be those designing
and producing the factory machines. Southeast
Asia and later China were the investment
destinations for Japanese firms. Substantial
technology transfer occurred and many other
countries in Asia learned how to industrialise as
a result of their connection with Japan.
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This metaphor, while useful, is not a perfect
match for our initial findings on the kinds of
manufacturing firms now being established
in Africa. We propose instead some different
kinds of flying geese.

materials such as cement, or rebar from
recycled steel. We see fewer opportunities for
technology transfer in things like automobile
assembly but considerable opportunities for
learning in the construction materials sector.

‘Geese seeking raw materials’

What attracts investors

These investors set up factories to process raw
materials in Africa that, at an earlier time, would
have been purchased in Africa but processed
in China. Leather tanneries and leather shoe
factories in Ethiopia are one example. China
Nonferrous Metals Corporation’s investments
in Zambia are another good example: it has
ore smelters and concentrators and processes
not only its own ores but also those from the
Canadian firms First Quantum Minerals and
Barrick Gold. Tianli Spinning contracts to buy
cotton from Madagascar farmers to use in its
spinning mill in Mauritius. These firms export
most of their products. The opportunities
for technology transfer are mixed. In some
countries, Chinese buyers work to upgrade the
skills of their suppliers.

‘Small geese travelling and settling together’
Most of these came to Africa following the
recommendation of friends, business contacts
and relatives who made the journey earlier. They
are seeking to exploit some small niche in local
markets and often find themselves involved in
industries in which they had no experience back
in China. Firms tend to be small, family-owned
and recently started by single entrepreneurs.
Companies tend to diversify into different activities
rather than grow their companies into prominent
manufacturing ventures. Examples would be the
plastics cluster in Ghana, where a group of Chinese
firms recycle plastic bags into inexpensive plastic
products. Already we see African firms in places
like Ghana copying the relatively simple Chinese
technologies in this sector.

‘Large, market-seeking geese’
This is predominantly the mode of entry for
firms in the construction materials sector,
automobile and vehicle assembly, and white
goods assembly. Haier and First Automotive
Works in South Africa are good examples, as
are the many firms that produce construction

Where are Chinese manufacturing firms locating
in Africa? Would-be manufacturing firms do
not seem to be investing in countries that rank
high on the World Bank’s Doing Business scale.
For example, Nigeria has the largest number of
approved Chinese manufacturing projects yet it
ranks 170 in the 2015 Doing Business rankings.
Likewise, Ethiopia scores only 132. South Africa
is ranked at a respectable 43, Tanzania is only
ranked 131, while Ghana is ranked 70. This
could reflect Chinese investors’ assessment
that other factors are more important to their
business decisions than a country’s position on
this scale.
In this they may not be so different from other
foreign investors. China itself only ranks 90th
as a place to do business on the same scale. The
other factors influencing business decisions
could instead be things like population and
market size. If we consider only population
size, as a proxy for local market size, the top
five African countries for approved Chinese
investment are ranked first, second, fourth,
fifth and seventh in terms of the size of their
population compared to other African nations.
This suggests that local market size might be
the more important factor for a large number of
would-be Chinese manufacturers.

Lack of reliable data
However, the opportunities presented by these
points are offset by a lack of accurate information
on the scale of Chinese investment in Africa.
According to official figures from MOFCOM
(2014), Chinese outward-bound foreign direct
investment flows worldwide came to $123.1
billion in 2014. Just $3.2 billion of this was
directed to Africa, a figure that has been more or
less constant since 2011.
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Yet the media has reported sharply varying
numbers. A database collected by the Financial
Times, for example, reported that Chinese
investment figures for Africa had plunged by
84% in the first half of 2015 compared with
the same period a year earlier (Klasa, 2015). In
June 2015, a MOFCOM spokesman suggested
that the first quarter of 2015 had seen a drop of
45.9% on a year-to-year basis, consistent with
the Financial Times figure (MOFCOM, 2015). On
the other hand, a database collected by Deloitte
saw an increase of 360% for the same period
(Deloitte, 2015).

Conclusion
Our research is at an early stage but we
expect that a more accurate picture of Chinese
manufacturing investment will be of great
assistance to Africa’s low income countries
and governments that want to provide greater
incentives for particular kinds of Chinese firms
to relocate to their countries. It will also be of
assistance to donor partners who might want to
work with these governments to help build the
‘nests’ where the flying geese will land and to
set up the incentive structures for technology
transfer and skills development.

FRANCISCO ANZOLA/FLICKR

Lack of accurate information on trends in
Chinese investment can complicate efforts by
African governments to target their limited
resources in investment promotion activities
and efforts by the Chinese government to
promote Africa as an attractive investment
destination. Furthermore, there is a possible
herd effect from these perceptions. A perception
that Chinese investment is plunging can have
an impact on other potential investors who
may decide against making a new investment,

while a perception that Chinese investment
is expanding strongly can encourage other
potential investors who want to get in on an
attractive option.
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6.

Chinese firms and employment dynamics in Africa
Carlos Oya and Terry McKinley, SOAS University of London

Summary
Chinese investment in Africa has often been accompanied by concerns about the
working conditions experienced by African employees of Chinese firms, but there
is reason to believe that employment in Chinese firms could in fact offer a variety of
advantages. However, since comprehensive information on Chinese investment is still
lacking, more research is needed to understand the full extent of the employmentrelated opportunities – and challenges – associated with Chinese firms in Africa.

Introduction
In recent years China has become more
involved in international development
processes. Institutions such as the Forum on
China-Africa Cooperation (FOCAC) have
played an important role in introducing and
strengthening the concept of South-South
cooperation. But while FOCAC has made
headway in promoting China-Africa relations
as a ‘win-win’ outcome, rumours about
exploitation still abound.
Working conditions in Chinese firms in
sub-Saharan Africa are a key part of the debate.
It has been claimed that Chinese firms often
hire a majority of Chinese immigrant workers
instead of local African recruits (Flynn, 2013)
and even rely at times on Chinese prison
labour (Chellaney, 2010; Hairong and Sautman,
2012). Working conditions in Chinese firms
are said to be exploitative and worse than in
national firms or other foreign-owned firms,
especially in terms of wage levels, health and
safety, and overtime (see for instance Human
Rights Watch, 2011 or Baah and Jauch, 2009).
However, there is little concrete data to support
such claims. They also tend to overlook the
potential advantages of employment in Chinese
firms and through Chinese engagement more
generally. Though information on the scale and
effects of Chinese firms in Africa is currently
limited, there is nonetheless cause to believe
that Chinese engagement offers a variety of
employment-related opportunities as well as
challenges.

Globalisation and employment
dynamics
Chinese investors and contractors in
sub-Saharan Africa are subject to the same
powerful forces of economic globalisation as
other actors. The globalisation of value chains
in particular has important ramifications
for employment conditions: the temptation
is to create value by continuously exerting
downward pressure on labour costs. African
governments have an important role to play in
ensuring that the employment outcomes from
Chinese investment, as well as other foreign
investment, are as development-oriented
as possible.
However, Chinese firms and contractors that
invest in sub-Saharan Africa certainly have
the potential to promote economic progress.
Investment can be an important vehicle for
expanding and upgrading the employment of
African workers as part of the gradual process
of building an emerging industrial workforce.
Chinese firms typically concentrate in
sectors and activities with previously limited
development in most African countries,
building large-scale infrastructure (such as
roads, dams, bridges and railways systems)
and investing in manufacturing. These efforts
create space for the development of specific
technical skills usually acquired through
on-the-job training.
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Economic downturn - challenges
and opportunities
Changes to the global economy present a
similar combination of obstacles and potential
opportunities for Africa. The increasing
probability of a slowdown in global economic
growth, as well as heightened instability
associated with the increased ‘financialisation’
of investment flows is likely to exert a major
influence on foreign investment in sub-Saharan
Africa.

In Angola, the government – which is currently
immersed in a fiscal crisis – has started to
articulate more openly the need for diversification
and manufacturing development (Ovadia, 2016),
with an increasing emphasis on the promotion of
manufacturing of construction materials, agroprocessing and agricultural production (MIND,
2014). The scarcity of foreign exchange is also
gradually pushing firms to source local products
instead of importing, especially for construction
materials (Winsor, 2016).

dominic chavez/world bank

On the one hand, planned private investments
and public investment could be substantially
revised downwards (Patrick, 2016). The latter
could have a significant effect on public
works and on foreign contractors in countries
such as Angola that are likely to be more
severely hit by crises. On the other hand,
excess production capacity in countries such
as China in low-technology manufacturing
and construction materials could lead to an
incremental process of localisation towards
lower-cost production sites, some of them
likely in Africa (Lin, 2012).

Meanwhile, financial instability could make
these processes more uncertain over time.
The recent precipitous fall in the prices of
commodities (especially of oil) has already
sparked fears of a slowdown in African
countries dependent on commodity exports
(Rowden, 2015). However, these trends could
instead help to accelerate more investment in
manufacturing and services, relieving pressure
on the commodities market. This is beginning
to happen in Angola, a major oil exporter,
while Ethiopia has already been enjoying
unprecedented foreign direct investment in its
manufacturing sector.
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In Ethiopia, the combination of a bold
industrial policy and pressures in China
and elsewhere to move the production of
labour-intensive manufacturing to countries
with lower costs and increasing market
opportunities has led to new investment
interest in the country (Oqubay, 2015).
Chinese and Turkish firms have spearheaded
the increased interest in developing labourintensive manufacturing in the country,
especially in textiles, garments and leather
products (Hamlin et al., 2014; Rowden, 2015).

Understanding employment
dynamics
These are only some of the broader possible
advantages for African workers hired by
Chinese employers. More research is needed
to understand the full extent of the challenges
and opportunities associated with Chinese
firms in Africa. To this end, researchers at
SOAS University of London have undertaken a
project designed to assess in detail some of the
main employment effects of Chinese firms on
the continent.

Core issues for analysis include the share of
African workers employed by Chinese firms
in the two sectors, in comparison with other
firms, and the reasons underpinning such
workforce composition in specific situations.
The project will also analyse comparative
evidence on wages and working conditions of
African workers across Chinese, other foreignowned, and national firms. Data collected on
such conditions will also be compared to data
on relevant firms in China itself.
The project also aims to conduct targeted
surveys of a subset of African workers who
have worked in Chinese firms and already
moved on to employment in other firms in the
same country. The objective in this case will
be to assess whether such workers benefitted
from skills development, training or valuable
job experience in Chinese firms that improved
their future employment prospects.
The findings could provide valuable policy
lessons for African governments that want
to maximise the positive impact of foreign
investments, especially for expanding
productive employment.

Focusing on two important and rapidly
growing sectors – construction and
manufacturing – the project team plans to
conduct firm-level and worker-focused surveys
in Angola and Ethiopia, countries in which
there has been significant Chinese investment
as well as operations by Chinese contractors.
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7.

Financial services in China and South Africa:
already working together
Stephen Gelb, ODI

Summary
Collaboration between financial institutions is one of a number of objectives that
emerged from the most recent summit of the Forum on China-Africa Cooperation
(FOCAC). This essay shows that successful cooperation is already in place between
banks and insurance companies in China and South Africa, based on the different
but complementary strengths of each country’s financial services sector.

Introduction
FOCAC’s Johannesburg meeting in December
2015 resulted in the Johannesburg Action Plan
(MOFA, 2015). The plan urges Chinese and
African financial institutions to ‘strengthen
their cooperation’ (point 3.9.4) but in fact, there
has long been close cooperation between banks
from China and Africa, primarily South Africa,
in the African continent and beyond.
The best-known example of financial
institutions joining forces is the purchase in
2007 of 20% ownership of South Africa’s largest
bank, Standard Bank, by China’s largest bank,
Industrial and Commercial Bank of China
(ICBC) for $5.5 billion. At the time, this was
the largest single outward investment from
China. But research examining foreign direct
investment links between China and South
Africa showed that this was only one of at
least five linkages between Chinese and South
African financial institutions, both banks and
insurance companies (Gelb, 2010; 2014).1
At that time, four major Chinese banks had
representative offices in South Africa and
three of South Africa’s four major banks
were operating in China, as were two major
insurance companies. More noteworthy,
however, are the close alliances between
individual Chinese and South African
institutions. Three banking alliances focused
on the Africa market, involving China
Construction Bank and FirstRand and Bank
of China, EcoBank (the multinational African
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bank headquartered in Togo) and Nedbank
from South Africa. There were two alliances
in the Chinese insurance market: Ping An
(China’s second largest life insurer) and
Discovery Health from South Africa, and South
African insurance giant Old Mutual and Beijing
State-Owned Assets Management.2

Different but complementary
financial strengths
Why do each country’s institutions have
such a significant market presence in the
other? And why the large number of formal
alliances between institutions? The explanation
lies not in policy measures but in the
internationalisation strategies of the financial
institutions, drawing on the very different
histories of the two countries’ financial services
sectors. Each country has a ‘strong’ financial
sector, with strengths – the capabilities of
financial services firms in each country – that
are different but complementary.

South Africa
In South Africa, there is a long history of
foreign investment in banking going back
200 years, while the emergence of mining
in the late 19th century was linked with
the establishment of a stock exchange in
Johannesburg. As a result, complex corporate
and project financing products requiring
significant credit and risk management
capabilities have long been central to South
African banking.
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They have followed three internationalisation
strategies since the mid-1990s. Some have
followed South African corporate customers
in their international trade and investment
activities, in what may be termed a marketsustaining approach. Others have followed a
more conventional market-seeking approach,
seeking new customers but primarily in other
emerging markets. A third group, also marketseekers, have entered industrialised countries.

China
China’s financial sector is very different, its
main features being a very large but shallow
domestic market in both corporate and retail
banking, and state backing (and control) of
financial institutions (Naughton, 2007). The
four major state-owned banks – three are
present in South Africa – are young, having
been created in the 1980s via the break-up
of the central planning ‘monobank’. Given
the economy’s size, the banks’ capital base
is very strong but the product range is
narrow. Together with borrowers’ soft budget
constraints, this has limited the development of
capabilities and skills in the sector, for example
in risk and credit analysis.
Chinese banks have internationalised
cautiously – in 2006, only 2% of revenue was
earned outside China (Gelb, 2010). Yet two of
the ‘big four’ entered South Africa right after
the 1998 Asia crisis, at the same time as the
major banking reform and recapitalisation
triggered by the crisis. South Africa was
amongst the first foreign markets the Chinese
banks entered.
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The growth of a sizable (white) middle class
under apartheid created a retail financial
services market in which product innovation
and cost reduction were crucial in banking,
insurance and consumer credit markets,
dominated by a small number of institutions
seeking competitive advantages. Thus South
African financial institutions have a broad
range of capabilities and skills, but South
Africa’s small market size has limited their
capital base and pushed them to expand their
international networks.
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China-Africa trade and investment was then
extremely small in value terms, so this was
not a market-seeking or market-sustaining
strategy. The only plausible explanation
for their entry is strategic asset-seeking, or
‘reverse spillovers’: South Africa, with its
small but very sophisticated ‘westernised’
financial sector, was seen as a good ‘classroom’
for the Chinese banks to learn about
internationalisation.

South-South cooperation
Internationalisation of financial services most
often requires firms to establish a commercial
presence in the foreign market. This may be
difficult and risky if a firm does not have the
full range of requisite capabilities, as is likely
for ‘Southern’ financial institutions. In this
situation, the alliances between Chinese and
South Africa firms have enabled both to expand
internationally into third countries, as each
side's competitive advantages complement
those of its alliance partner. Linking with
another ‘Southern’ partner has the additional
benefit that the partner will be familiar with
the challenges of the operating environment
and of risk assessment in developing country
markets. The advantages of such ‘South-South’
links therefore also apply to expansion into
new segments of a ‘Southern’ firm’s domestic
market, as in Ping An’s move into health
insurance in China.
The choice of ‘Southern’ alliance partners is
therefore usually intentional. Jiang Jianqing,
ICBC’s Chair at the time of its purchase of
a 20% stake in South Africa’s largest bank,
Standard Bank, indicated that the partial

32

acquisition would support ‘ICBC’s ambition
to expand into investment banking, private
equity and insurance’: half of Standard’s profit
was derived from those activities (Russell,
MacNamara and Anderlini, 2007). Similarly,
Ping An solicited an alliance with Discovery,
the large and entrepreneurial South African
health insurer, after exploring links with
US insurers and deciding against the latter.
Discovery supplies technology and skills
needed by its Chinese partner in a pattern
similar to the evolution of many manufacturing
industries in China which developed on the
basis of joint ventures with foreign companies.
Discovery gets access to a huge market which it
could not have afforded to enter alone.

Conclusion
The alliances in the financial services sector
did not occur in response to explicit policy
measures beyond China’s general ‘go out’
strategy. But they illustrate the potential for
collaboration between African and Chinese
firms in sectors where firms on each side
have some strong capabilities, but where their
strengths are limited in scope and do not
cover the full range of capabilities required for
expansion into new markets.
Firms on both sides can benefit from
joint action where their strengths are
complementary. In sectors which provide key
inputs to other firms or to households, such
as financial services and infrastructure, this
can enable significant downstream benefits to
users. The Johannesburg Declaration’s urging
of collaboration in infrastructure development
for Africa is thus to be greatly welcomed.
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8.

China-Africa partnership for conservation and 		
maritime trade
Yu-Shan Wu, SAIIA

Summary
China’s economy is changing, with significant implications for its trading partners,
particularly Africa. A shift away from manufacturing, and corresponding fall in
demand for resources, has already had a negative effect on resource-rich African
economies. However, the recent summit of the Forum on China-Africa Cooperation
(FOCAC) suggests that new opportunities for collaboration have emerged around
the issues of wildlife conservation and maritime trade.

Introduction
The sixth ministerial conference and second
summit of FOCAC, held in South Africa in
December 2015, coincided with reports that
China – seeking to move away from resourcedriven export-oriented manufacturing
towards services and consumer-led growth
– is fundamentally restructuring its economy
(Wildau, 2015; Aberdeen Asian Equities, 2015).
While the impact of this shift has been global,
the effects have resonated particularly in Africa.
There is growing concern as China, the continent’s
largest trading partner, has reduced its demand
for commodities, which are at the core of many
African economies (Mbele, 2015; Alfred, 2015).
China’s imports from Africa declined by 38%
in 2015 compared to the previous year (Mail &
Guardian Africa, 2015) due to slower economic
growth and lower commodity prices.
However, these changes have also thrown a
spotlight on potential new areas for ChinaAfrica cooperation beyond natural resource
trade. The Johannesburg Action Plan, which
emerged from the recent FOCAC summit,
identifies a number of possibilities, among
them maritime trade (section 3) and wildlife
protection (section 4) (MOFA, 2015).

Building an ‘Ocean Economy’:
maritime trade
In 2013, Chinese President Xi Jinping
announced the launch of the ‘One Belt, One
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Road’ initiative. Primarily an effort to create
a multi-country economic region based on
the historical Silk Road trading route, it
also features plans for a new ‘Maritime Silk
Road’ across the China Sea and South Pacific
and Indian Ocean areas (NDRC, 2015). As
part of these plans, China has undertaken
the construction of significant transport
infrastructure in East Africa: a railway between
Mombasa and Nairobi in Kenya and a port in
the town of Bagamoyo, Tanzania. If connected
with the land route, the proposed maritime
route could offer access not only to China but
also to other regions (including Europe).
East Africa is not the only part of Africa set to
benefit from the new maritime route. In early
2015, China signed an agreement with the
African Union to connect major African capital
cities through transport routes (railway, air
and roads), which suggests that projects such
as the Mombasa-Nairobi railway link may be
part of a larger drive to link up the economies
of neighbouring landlocked countries Uganda,
Rwanda, Burundi and South Sudan (Tiezzi, 2015).
There are some challenges to overcome. The
success of the maritime road plan depends on
the extent to which it complements continental
objectives such as Africa’s Integrated Maritime
Strategy 2050 (African Union, 2012), a
comprehensive plan to address the common
maritime challenges and opportunities faced
by African Union member states. The maritime
road also needs to address the concerns
of national ocean strategies, such as South
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Africa’s ‘Operation Phakisa’3 launched in July
2014. Nevertheless, China’s effort to collaborate
with Africa in the building of an ‘ocean
economy’ represents a positive step away from
natural resource trade.

Collaboration for wildlife
conservation
The Johannesburg Action Plan also features
commitments from both sides to enhance
environmental cooperation, including in the
area of wildlife protection. This high-level
appreciation of the importance of conservation
is a testament to the evolution and deepening of
China-Africa relations. Recognition of the need
to address illegal wildlife trade in particular
suggests a change in the nature of engagement
between the two actors and builds on landmark
occasions such as the bilateral discussion
between China’s president and US President
Obama in late 2015 on phasing out their
domestic ivory trade markets (Schweig, 2015).
The question is whether high-level recognition
can translate into change on the ground.
Responding to illegal wildlife trade requires an
understanding of a wide range of actors, the
complexities of supply and demand drivers
and the intricacies of domestic contexts.
Moreover, wildlife trade goes beyond ChinaAfrica relations, forming part of the larger and
longer-term issue of Africa’s own engagement
with the issue. In particular, there seems
to be a general lack of consensus among
African countries (and within societies) about
the intrinsic value of wildlife (Wu, 2015).
Approached separately from socio-economic
development, conservation is perceived largely
as a middle-class concern. Conservation efforts
therefore need to address other issues such as:
●● Participation of local communities in
conservation projects

●● The linkages between biodiversity and
sustainable development
Since Africa’s conservation agenda cannot
be seen as separate from its development
agenda, it is important to address how
society can be encouraged to value
biodiversity, not only as a source of profit,
but also in and of itself.

Conclusion
The examples highlighted here, alongside
others discussed at the FOCAC summit,
suggest that mutually beneficial opportunities
for collaboration between China and Africa do
exist, despite current economic challenges.
As high-level relations diversify over time to
include new issues such as maritime trade and
wildlife conservation, it remains to be seen
whether relations between stakeholders on the
ground will follow suit. Despite progress at
the high level, there is arguably still a limited
understanding of one another’s societies.
Hopefully efforts made by FOCAC to address
a wider range of issues will encourage more
overlap between formal and informal spheres,
further prompting relations to extend beyond
economic and high-political engagement.
There is also the question of how
engagement with China fits with Africa’s
other relationships. Sound management of a
growing engagement portfolio depends more
than ever on the ability of African counterparts
to manage their multiple partnerships and
ensure follow-up mechanisms are in place to
monitor progress. FOCAC is one of a number
of processes and forms of engagement in
which African countries are involved. African
partners should ideally approach it as one part
of a wider strategy, using it as an opportunity
not only to engage with China but to identify
and consider possibilities elsewhere.

●● Demonstration of the contribution of
conservation to national revenue
For example, there needs to be adequate
related infrastructure and marketing of
national parks as well as domestic and
regional political stability in order to ensure
that conservation is profitable.
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9.

Informality in China-Africa natural resource trade
Xiaoxue Weng, IIED

Summary
The impacts of large Chinese investments and formal trade flows to and from Africa
are the subject of global debate. By contrast, the informal sector – where small-scale
Chinese traders and African producers interact – has received little attention. As
the majority of most of African countries’ populations rely on informal economic
activities, efforts to promote sustainable and pro-poor engagement by China in
Africa must take informal economies into account. This essay looks at the possible
benefits of informal trade between Africa and China in the natural resource sector
with reference to a case study from research conducted in Cameroon.

Introduction
China is now Africa’s largest trading partner.
Over the past 15 years, the value of trade
between the two has risen from $10 billion to
$200 billion (Blas, 2014). Current debate on the
contribution of China-Africa trade to African
development tends to focus on the impacts
of industrialisation, technology transfer
and manufacturing. Yet while these issues
are important to the continent’s long-term
economic growth, a crucial element is missing
from the policy debate: the role of Africa’s vast
informal economy and Chinese involvement
in it. As thousands of poor families depend
on informal activities for their livelihoods,
Chinese and African efforts to promote
sustainable, pro-poor development must take
the informal sector into account.

Understanding Africa’s informal
economy
No single common definition of an informal
economy exists, but at its broadest it can
be characterised as ‘any economic activity
or source of income that is not subject
to government regulation, taxation or
observation’ (Schneider, 2002). By any
definition, Africa’s informal economy is huge
and complex.
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Research shows that informality is the daily
reality of natural resource extraction and
production in rural Africa in particular (Weng,
2015; Spiegel, 2012; Vorley et al., 2012). Complex
governance issues, such as contested rights
over land and resources, and high regulatory
barriers prevent small businesses operating in
the formal economy. As a result, rural residents
such as farmers, loggers and miners must look
outside the formal economy to earn cash income
to supplement subsistence production. The
informal economy sustains their livelihoods,
in the process producing large volumes of
goods that rival those produced by the formal
economy (see e.g. Lescuyer and Cerutti, 2013
for timber; World Bank, 2008 for mining; and
Livingston et al., 2011 for agriculture).
Informal markets are often the only place
where the poor — largely women and young
people — can participate in the economy (ILO,
2009). They are also places where opportunistic
business people, African and foreign alike, can
become rich. Evasion of regulations is common,
as is bribery among underpaid local officials
(Benson et al., 2014).
The informal sector may also act as an arena
for rural defiance of top-down state decisionmaking. In many African countries, land and
resource ownership are the subject of bitter
conflict between rural communities and
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government, the former often questioning the
legitimacy of the latter’s policies and institutions
(Perry et al., 2007). In this context, participation
in informal sectors is more than a poverty issue:
it becomes an economy-based form of rural
resistance to government intervention.
The result of this complexity is that working
with the informal economy is one of the
biggest development challenges facing Africa
today (Chen, 2005).

Chinese involvement in the
informal sector
Where does China fit in? China-Africa research
to date has focused on large-scale projects
and big players such as China’s state-owned
enterprises. Yet there are thousands of Chinese
entrepreneurs and migrants conducting smallscale trade and investment in Africa. And,
despite a comparative lack of research in the
area, we know that their activity has a direct
impact on local communities, most notably
rural communities engaged in natural resource
management. Farmers, loggers and miners may
work as suppliers, labourers, intermediaries
and business partners for Chinese traders
and investors (Weng et al., 2014). In doing so,
they link Chinese businesses firmly to rural
informal resource and land economies.
This small-scale informal Chinese trade and
investment in Africa’s natural resources has
often been portrayed as legally and morally
suspect by Western media (Guardian, 2015;
Hirsch, 2013). African and international
policymakers and practitioners advocate
stricter law enforcement to tackle this kind
of trade, criminalising Chinese and local
economic actors who participate in informal
value chains (Chambwera et al., 2011; Weng,
2015). But legalistic approaches that fail to
appreciate the complex interaction between
informal activity, law enforcement and rural
livelihood challenges could do more harm
than good.

Informal logging in Cameroon
Research by the Center for International
Forestry Research (CIFOR) into illegal logging
of the Bubinga tree in Cameroon suggests just
that. Typically used for the production of luxury
furniture, Bubinga wood commands a high price
in the Chinese timber market. As such, it seems
the ideal commodity for illegal exploitation
by small-scale Chinese businesses hungry for
resources and keen to take advantage of rural
residents with few options.
However, interviews with more than 60
stakeholders in the summer of 2013 – 33 of
whom were rural residents engaging directly
in illegal logging and trade with Chinese
businesses – revealed that forest-dependent
communities trading with Chinese buyers
had benefited from the cash income provided
by the illegal trade (Weng et al., 2014). This is
in line with previous research in Cameroon
(Cerutti et al., 2011) and also in the Congo
Basin. A study there has shown that, despite
unequal distribution of profits across the value
chain, small-scale informal logging provides up
to four times the revenue to the local economy
than area-based forestry tax revenue (Wit and
van Dam, 2010).
Fieldwork also revealed that the government’s
decision to impose a partial export ban on
Bubinga effectively excluded the informal
small loggers from lucrative trade while
allowing large industrial concessions
to continue logging. Rural interviewees
repeatedly reported the disastrous impacts
of this policy on their livelihoods, some rural
loggers further stating that they considered
participation in illegal trade an opportunity
to resist a system they perceive to be unfair.
Meanwhile, policymakers and academics
familiar with the conservation status of the
tree conceded that the conservation of the
Bubinga – an endangered species - was not
improved by the ban.
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Conclusion
These findings suggest that, while the informal
sector may not provide a sustainable longterm solution to poverty alleviation, the shortterm benefits it confers cannot be discounted.
Talking about informality does not mean
approving of Chinese or local businesses
that engage in criminal activity; it means
acknowledging reality. Given its importance
to rural livelihoods, policymakers planning for
sustainable growth – especially with Chinese
involvement – must take it into consideration
or risk the further economic marginalisation of
informal actors.

As part of the Africa-China Informal Resources
Trade research project funded by DEGRP, IIED
researchers, together with scientists at CIFOR,
Indaba Agricultural Research Institute (IAPRI),
the Agricultural Economics, Policy Research
and Information Centre (APERIC) and others
will delve deeper into these questions in the
coming years through systematic research
designed to understand informal value chains.
Our initiatives over the next three years
include examining the informal and smallscale trade of timber, minerals and agricultural
products linked to Chinese actors and/or
markets in East and Southeast Africa.
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The case study also highlights the need for
more credible fieldwork-based research into
African informality, its effects on natural
resource governance and the particular role
of Chinese actors. Researchers need to get
out to the markets, forests and mine sites to
speak with businesses and communities and
understand the roles of Chinese and local
actors, the relationships between them and the

socioeconomic and environmental impacts of
their engagement. Critical questions include:
Does informal trade and investment provide
crucial income for rural communities? Do rural
villagers participate to ‘protest’ against what
they see as illegitimate tenure arrangements
by the government? Do local businessmen and
intermediaries drive the value chains in the
informal economy? Are Chinese actors unique
in their social and environmental impacts?
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10.

From extractives to biodiversity: China’s evolving role
in African economies
Ross Harvey, SAIIA

Summary
Global economic slowdown and declining demand for commodities such as oil and
iron ore, especially in China, have had a knock on effect on African countries reliant
on the export of natural resources. However, rising demand for different types of
commodities offers new opportunities for African countries willing to work together
to make the most of their advantages. The question is whether new opportunities
can be balanced with the increasing need to protect African biodiversity.

Introduction
Secular stagnation continues to characterise the
economies of the developed world, signalling
limited potential future demand for many
commodities. Climate change mitigation
commitments from deals concluded at the
United Nations Climate Change Conference
(COP21) held in Paris in December 2015
indicate that fossil fuels are dead. The demand
for coal and oil is unlikely to recover. Changing
economies such as China’s have also played a
role, with shifts away from resource-intensive
industry and towards the services sector
compounding an already weakened demand
for commodities.
As the market truly bottoms out, there are likely
to be bankruptcies along with more mergers
and acquisitions across the extractive industries.
Anglo America, BHP Billiton and Rio Tinto, the
world’s three largest mining companies, have
seen share prices plummet and assets written
down. There are also implications for the supply
side for economies dependent on commodity
exports. All African countries should have been
paying close attention and adjusted their price
expectations accordingly.
But this scenario does not necessarily mean
the end of commodities. Analysis of China’s
recent economic changes suggests that despite a
decline in demand for resources such as oil and
iron ore, new needs will arise, in turn generating
fresh opportunities for their fulfilment.
Increased consumption and the lifting of the

one-child policy in China mean that more food
will be needed along with commodities that
are inputs to high-end technology products. If
they play their cards right, resource-rich African
countries could be in prime position to supply
such inputs.

China’s changing economy
When China’s twelfth five-year plan was
introduced in 2011, the government signalled
that China’s ‘industrialisation phase’ would
be complete by 2020 and that the economy
would be rebalanced away from export-led
manufacturing towards services and
consumption (Roach, 2011).
Many of the plan’s rebalancing targets have
already been exceeded (Roach, 2016). In
2015, the services sector grew by 8.3%, while
the manufacturing and construction sectors
together grew by 6% (Roach, 2016). Services
require roughly 30% more jobs per unit of
output than manufacturing and construction
(Roach, 2014), which means that despite an
average growth slowdown, urban employment
opportunities continue to grow, generating
higher levels of income and therefore higher
levels of both savings and consumption.
Urban job creation rose to 11 million in 2015,
above the government’s target of ten million
(Roach, 2016). As such, the recently announced
thirteenth five-year plan, running from 2016
to 2020, is essentially a continuation of its
predecessor.
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Implications for Africa
For most of the African continent, whose terms
of trade with China (and most of its trading
partners) have historically been characterised
by the export of raw material and the import
of manufactured products, these changes
have resulted in a significant slowdown in
growth. Even though many African countries
have produced rapid growth outside their
commodities sectors, this is from a low base
and in many instances still heavily linked to
commodities. For instance, construction, finance
and retail services tend to flourish initially as
complementary but mining-dependent sectors
(McKinsey & Company, 2010).

Intra-African cooperation
If Africa positions itself well, it could take
advantage of the ‘new normal’ of lower oil
and commodity prices. Copper and platinum
are likely to be in increasingly high demand
along with other minerals used to produce the
technology-laden goods upon which modern
society has become so dependent. Copper is a
crucial component of most electronic goods, from
solar power technology to smart phones. Platinum
will play an increasingly important role in the
electric car as fuel cell technology starts to expand.
Meanwhile the Chinese central bank, along with
a number of other prominent countries across the
world, is purchasing increasing volumes of gold
as a form of security in the midst of geopolitical
uncertainty and instability.
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The bursting of the commodity bubble has
caused many analysts to question whether
the ‘Africa rising’ narrative was premature
(McGroarty & Parkinson, 2016). Weak economic
and political institutions continue to characterise
too many African nations, along with continued
commodity-concentrated growth and therefore
over-reliance on the extractive industries.

However, as mentioned above, the Chinese
spending class continues to grow despite
average slowdown. This suggests that there is
in fact potential for Africa to maintain valuable
trade links with China, albeit in new ways.
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In order to capitalise on these emerging
trends, African countries have to implement
regionally sensible strategies. Instead
of competing with each other to export
low-value, high-bulk commodities, countries
need to harness complementarities arising
from their respective endowments. Zambia
has copper and South Africa has technological
expertise. The two countries could work
together to produce something that China
– and the rest of the world – really needs.
Similarly, South Africa possesses over 75%
of the world’s platinum. With the right
strategies it could become a global hub for
producing fuel cells. This is not to say that
immediate downstream metallurgical value
addition is necessarily the way forward
– often the opportunities for growth and
specialisation lie in horizontal and backward
linkages. However, the point remains that if
each African country follows its individual
ambitions, the continent might continue to
suffer from negative terms of trade.

Calculating the cost of extraction
In light of the shifting dynamics outlined
above, African countries must also decide what
is ultimately more valuable in the instances
where extractive industry growth generates
opportunity costs that are incorrectly priced.
With potential and existing resources typically
situated close to or within wilderness areas,
careful consideration is needed to ensure
that the prospect of new opportunities does
not obscure the environmental impacts of
extraction.
This will not be easy. At present, natural
capital – the resources, land and ecosystems
that enable the existence of the economy as
well as of human life (OECD, 2005) – is not
correctly priced into our global accounting
systems. The best method we currently have
at our disposal for measuring opportunity
costs is to calculate potential tourism revenue
generation foregone if a mine is permitted to
encroach or destroy valuable biodiversity.

But tourism does not constitute a good
benchmark: it does not deliver the volume of
jobs that African economies require if they
are to absorb the youth bulge demographic.
As for the extractives sector, mining projects
are increasingly located in areas that are
ecologically sensitive. However, the shortterm reward of mining rents often eclipses
government conservation incentives even if the
inherent value of biodiversity, and need for its
preservation, is appreciated.
Moreover, the increasing global demand for
food means that wilderness areas in Africa
are at risk of being devoted to agricultural
production if new technologies for localised
food production are not widely adopted. And
not only do agricultural and extractive industry
expansion threaten the ecological integrity of
wilderness areas: infrastructure projects to
transport food, minerals and hydrocarbons
to ports are also creating new threats to
biodiversity preservation.

Conclusion
China’s economic restructuring does not
signal the end of commodities but it does
signal a shift in the composition of the mineral
export basket of the future. While resources
such as iron ore and coal exports are likely to
continue to diminish over time, demand for
minerals such as copper and platinum is likely
to expand. This is potentially economically
positive for African countries provided there is
a greater degree of collective action.
In the midst of this shifting composition,
African governments need to ensure that the
expansion of the extractive industries, along
with the expansion of agriculture, does not
threaten the biodiversity upon which Africa’s
future ultimately depends. In cases where
mineral and hydrocarbon extraction deposits
are located near protected areas, governments
need to value natural capital more reliably
so as not to sacrifice potential future revenue
streams from sectors such as ecotourism.
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11.

Hidden from view? The environmental consequences
of an evolving China-Africa relationship
Roger Calow, ODI

Summary
As labour and resource-intensive manufacturing shifts to Africa, so too will the
environmental burden of producing manufactured goods. This essay focuses on the
hidden flows of water embedded in traded products and services, and considers
whether Africa can avoid the harmful environmental impacts of water resource
degradation that have, until now, been borne by China.
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Introduction

China’s environmental footprint

It is commonplace to observe that the rise of
China is transforming the world. China now
has the world’s largest economy, surpassing
that of the US in 2014 (World Bank, 2016a).
High rates of growth have been based on the
state channelling vast under-priced savings
into huge investment projects driven by
cheap labour and, more recently, by a boom
in the manufacturing industry. However,
unconstrained growth has come at a high
environmental price. China’s success in lifting
800 million people out of poverty since market
reforms began in 1978 is widely acknowledged
(World Bank, 2016b), yet within China popular
discontent over environmental degradation
has forced an economic rethink and a shift
towards a more sustainable development path
(Shambaugh, 2013; Doczi et al., 2014). As China
tightens up its environmental regulation and
moves up the economic value chain, we ask:
what impact will these changes have on ChinaAfrica trade? More specifically, what are the
environmental implications of a changing trade
relationship for Africa?

Most commentaries on China’s environmental
footprint focus on concerns around greenhouse
gas emissions, land-grabbing and the
environmental performance of Chinese private
and state-owned enterprises. Less-frequently
tackled are the environmental impacts of
the ‘hidden’ flows of natural resources,
such as water, in trade. Yet these resource
flows, embedded in internationally-traded
products and services, also have important
environmental and economic implications. An
overview of hidden flows of water in Chinese
trade, and China’s changing water ‘footprint’,
provides a useful illustration of this.

Hidden flows of water
A water footprint is a measure of the amount
of water used to produce each of the goods and
services people use (Water Footprint Network,
2002). It can be measured for a single process
(e.g. growing rice), for a product (e.g. a pair of
jeans) and for a multinational company (e.g.
through its supply chain and export markets).
Building on the concept of virtual water trade
– the hidden water embedded in traded goods
and services – a ‘foot printing’ approach can
also tell us whether a country is a net ‘importer’
or ‘exporter’ of water (Allan, 2011).4
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Chinese policy makers have reacted by
investing heavily in water conservation and
by quietly relaxing their definition of food
self-sufficiency (ibid). The latter move allows
the country to import more food, under the
radar of public awareness, mostly from waterabundant South and North America. As a

result, China’s virtual water ‘imports’ have
soared. In 1986, net imports amounted to
roughly seven cubic kilometres. By 2009, that
figure had risen to over 135 cubic kilometres
(Shi and Pinter, 2014).5
Most of these water ‘imports’ are concealed in
soybeans for animal feed from Brazil, Argentina
and the US (Doczi et al., 2014). In 2014, China
became the largest single destination for US
agricultural exports (Brautigam, 2015), allowing
China not only to reduce the volume of water it
would otherwise need to grow crops, but to do
so at the expense of US taxpayers paying large
farm subsidies.
Meanwhile, food trade with Africa remains
minimal. China’s imports of agricultural
commodities from Africa are dominated by
cotton, rubber, sesame seeds, tobacco and cocoa
beans, and even these are tiny compared with
the volumes of commodities coming from the
Americas (Brautigam, 2015). In addition, few
African countries export surpluses beyond the
continent. This is perhaps not surprising given
that population growth in sub-Saharan Africa

joe jungmann/FLICKR

As China’s economy and population has
grown, so has its thirst for water. With just
10% of the world’s farmland and 6% of the
world’s freshwater, China feeds roughly
20% of the world’s population (Doczi et al.,
2014). Water is needed to grow food, to feed
livestock, to support energy production and
to fuel industry. Rapid urbanisation and
changing diets have also increased demand as
an increasingly wealthy population consumes
more meat and other water-intensive products
(Allan, 2011). But while the BRICS economies
of Russia and Brazil have huge water
endowments and the potential to increase their
food production substantially, China does
not. Water scarcity, and associated problems
of water pollution, have therefore become
national concerns (Doczi et al., 2014).
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is roughly double that in South Asia, and the
continent has enough trouble feeding itself,
even before factoring in the damaging effects
of climate change. It follows that ‘exports’ of
virtual water to China are also tiny, and that
Africa will therefore not make up China’s
growing water deficit. Indeed, China doesn’t
need it to, as long as it can access cheap food
and virtual water from the Americas.
But as China moves up the value chain and
African countries industrialise, a different
environmental footprint may bind Africa and
China together.

Environmental implications of
African industrialisation
While China’s water footprint in Africa is
unlikely to be felt through food – via trade or
unnecessary land grabs – it will be felt through
the manufacturing industry.
Chinese manufactured goods have been cheap
and plentiful, so the argument goes, because
of low labour costs within China. This is only
partially true. Another key reason is that the
costs of environmental damage – borne by
the Chinese – have not been included in the
price of the goods it produces (Watts, 2010).
Those costs are huge. Growing water scarcity
and pollution are reckoned to cost the country
some 2-3% of GDP – a sizeable sum in an $18
trillion economy (Doczi et al., 2014). This is
one reason why China’s ‘exports’ of water in
industrial products far outweigh its imports. In
short, exports are environmentally subsidised.

investments in ‘hard’ water infrastructure for
growth – dams, pipes and taps – investment
in the ‘soft’ plumbing of water management
lags behind. Governments don’t see the point
– yet. Meanwhile, donors are preoccupied with
measurable results. Support for long-term
water management and protection is difficult
to justify, unlike investment in water supply
and sanitation. The result, in many countries,
is weak environmental governance and
institutions that are ill-equipped to deal with
new and accelerating water demands, whether
from Chinese or home-grown industries
(Calow and Mason, 2014).

Conclusion
China’s trade relationship with Africa conceals
hidden flows of natural resources. As the
relationship changes, so too will patterns and
levels of resource flows. China has become
a major importer of food – and of the water
needed to grow it – but rising imports of
both will continue to come mostly from the
Americas, not Africa. However, as labour and
resource-intensive manufacturing moves from
China to Africa, the environmental footprint
of manufacturing will also shift to Africa. To
protect water resources from overexploitation
and pollution, African governments will need
to strengthen environmental governance. Better
to learn from the mistakes China has made
and invest in the institutional plumbing of
regulation now rather than bear the costs of
expensive ‘clean-up’ later.

This situation is likely to change. As labour
and resource-intensive manufacturing shifts to
Africa, and China begins to import rather than
export such goods, the environmental burden
will shift from China to Africa. The question
then arises: will Africa learn from the mistakes
of China and take steps to avoid the damaging
effects of water degradation?
The omens are not good. While the economies
of sub-Saharan Africa are making long overdue
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12.

Local government, economic growth and human
development: Chinese lessons for Kenya and Uganda?
Lina Song, Nottingham University

Summary
During much of China's economic reform period, local governments played a key
part in driving GDP growth, taking the lead role in local service provision. As ChinaAfrica cooperation increases beyond questions of trade and investment, could African
local governments learn from Chinese experience? This essay looks at Chinese local
government successes and failures in healthcare and education, analysing what they
might have to offer for Kenya and Uganda in particular.

Introduction
Chinese local governments are one of the driving
forces of the country’s remarkable development
since the economic reforms of the late 1970s.
They have fostered GDP growth by attracting
foreign direct investment, promoting exportoriented manufacturing and encouraging other
economic activities to increase the level of local
employment. They also manage local welfare
allocation and oversee interventions to reduce
poverty (Lin and Liu, 2000; Zhang, 2006).
Given China's extensive engagement with
Africa in recent years (Brautigam, 2009), the
DEGRP project 'Local government, economic
growth and human development' aims to
identify whether Chinese local government
approaches might offer inspiration to Africa.
Local authorities in low-income Africa have
generally not played as proactive a role as their
Chinese counterparts. Are there lessons that
African authorities could learn from them?
Focusing on Kenya and Uganda, the project
considers how China’s experiences might
provide useful insights into a diverse set of
issues, including health and education.

Kenya and Uganda: natural parallels
with China
After experiencing two ‘lost decades’ of economic
growth at the end of the last century (Collier
and Gunning, 1999), some African countries
have started to grow strongly (Radelet, 2010).
Yet sub-Saharan Africa as a whole still suffers
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from serious extreme poverty, poor healthcare
and educational systems, and weaknesses in the
institutions and infrastructure needed to sustain
economic development (UNDP, 2012).
Uganda and Kenya have both experienced
these problems and in this sense are typical of
low-income Africa, in so far as that claim can
be made. As neighbouring countries, they share
some similarities of climate, geography and
history that make them a natural experiment for
evaluating differences in policies and institutions.
More importantly, both countries share some
parallels with China and are therefore especially
suitable for research into the transferability of
Chinese local government insights.
Uganda has been classified by Radelet (2010) as
one of Africa's emerging economies, by virtue
of its strong sustained growth after a period of
disorder and civil wars ending in 1986. Though
not a one party state, it resembles China in
certain respects. The ruling National Resistance
Movement came to power with a strong system
of local political institutions (Resistance Councils)
and embraced decentralisation in the mid-1990s,
making it a suitable country to study variations
in local governance and their impact.
Kenya, meanwhile, is described as a ‘threshold
economy’ (Radelet, 2010), capable of achieving
economic take-off but still sluggish after a
long period of economic stagnation since
1978. Following the advent of multi-party
democracy in 1992, political power in the
country has been more contested and subject
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to change than in Uganda. Kenya is currently
embarking on a major devolution exercise,
with the 2010 Constitution empowering 47
county administrations (previously districts)
with the key role of service delivery, including
healthcare, pre-primary education and road
building, services that were previously the
responsibility of central government. This
makes the study of local governance in Kenya
timely, as its devolution is too recent to have
been carefully analysed yet.

China’s local government successes
Spearheaded by Deng Xiaoping in the late
1970s and lasting well into the early 2000s,
Chinese economic reforms delegated control
of economic projects to local governments. As
a result of these reforms, the rural enterprise
sector alone has grown from 5% of GDP in
1978 to 28% in 2005 (OECD, 2009). During this
time, local governments acted as mini-states,
but were subject to a hard budget constraint,
unable to indulge in protectionism, and
typically profit-oriented in the goals they set
rural enterprises.
Xu (2011) characterises China as a regionally
decentralised authoritarian state and sees
regional competition and experimentation
in reform as being the key to the ‘China
puzzle’: how China's exceptional growth
can be explained despite having institutions
that are conventionally considered ill-suited
to economic success. The incentives
provided to local government in China are
conducive to economic development both
because promotion is based on the relative
performance of the local economy and
because local governments share a proportion
of collected revenues with the central
government (Zhang, 2013).
Less well-known but of equal importance
is that the Chinese reforms and rapid
urbanisation increased the variability and
importance of local governance at all levels,
from provincial governments down to street
committees. Lower level governments were
given more flexibility in implementing policy
and even initiating interventions. Different
localities would have different resources,

capacities and interests, sometimes conflicting
with each other. This certainly caused
competition for investment or skilled labour
among local authorities of different regions.

Effects of localisation on healthcare
and education
Local governments in Africa have generally not
played a similar entrepreneurial role. That said,
while China has achieved remarkable success
in economic and human development, not all
of China’s experiences should be emulated.
Decentralisation in China has both pros and
cons, with the latter particularly apparent in
the case of healthcare and education. It is here
that interesting comparisons can be drawn
between China and Africa.

Decentralised healthcare
Prior to reform, and given its income, China
was an outstanding performer in terms of
health outcomes. Yet while reform spurred
remarkable economic growth, progress in
health outcomes – for example, life expectancy
– slowed and the country's performance has
become less exceptional. Fiscal decentralisation
in China arguably encouraged the neglect of
investment in health (and education) and led
to widening spatial inequalities (Zhang and
Kanbur, 2005).
Some of the explanation lies in the country’s
move towards a predominant fee-for-service
model of payment for healthcare, which
led to problems in terms of quality, cost
escalation and equity (Eggleston et al., 2008).
Concern about these issues was the primary
motivation for additional reforms initiated in
2009, reforms which aim to provide universal
coverage of medical insurance by 2020 (Meng
and Tang, 2013).
Recent trends in health outcomes in Africa in
some ways mirror those in China: poor early
outcomes, even for low-incomes, but marked
improvement in more recent years coinciding
with economic recovery (UNECA, 2015).
Poverty and policy have both played a role.
During the crisis years, and following the 1987
Bamako Initiative, user charges for healthcare
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were introduced but were often found to be
disappointing (Ridde and Morestin, 2011).
In Kenya, Mwabu et al. (1995) found that the
introduction of user fees reduced the use of
facilities by 50% and raised revenues equal
to only 2% of healthcare costs. The removal
of user fees for primary health by Uganda
in 2002 is estimated to have been ‘pro-poor’
(Nabyonga et al., 2005) although private health
expenditures remain high.

Delivering basic education is the
responsibility of local government in China
and most of low-income Africa. As with
health outcomes, the gap in school enrolment
between China and Africa increased during
Africa’s economic stagnation in the 1980s
and 1990s, but has since narrowed (UNESCO,
2014; Lewin et al., 2011a, b). This is in part
due to centrally-directed initiatives to remove
school fees, such as the one rolled-out in
Uganda in 1997, which resulted in a 50%
increase in primary enrolments.
However, drop-outs from school remain a key
issue for many African countries, with only 32%
of Ugandan students estimated to complete
primary school (UNESCO, 2012). By contrast,
China has attained near-universal primary
enrolment, although post-primary educational
inequalities remain: rural girls, for example,
remain disadvantaged (Song et al., 2006).

steve harris/world bank

Following the administrative and fiscal
decentralisation introduced by Uganda in the
mid-1990s, districts allocated to healthcare
only one quarter of the ‘shadow budget’
deemed adequate by the Ministry of Health
(Jeppsson, 2001). A World Health Organisation
(WHO) study of the composition of health
expenditures found decentralisation in
Uganda tended to reduce health expenditures
with a ‘public good’ element (Atkin et al.,
2007). As in China, fiscal decentralisation
sometimes appears to have threatened
investments in health.

Decentralised education
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Concern over school enrolment is partly
motivated by evidence of the wage returns to
education: standard estimates are typically
modest in China but rising over the last two
decades (Appleton et al., 2005) and arguably
understated (Heckman, 2005). In Africa, returns
on education are conventionally thought to be
high, but evidence suggests that this has changed
over time (Colclough et al., 2010). For example,
returns collapsed in Kenya during its economic
malaise from 1978 to 1994 (Appleton et al., 1999)
but rose in Uganda during its economic recovery
in the 1990s (Appleton, 2001).
There is increasing attention being given to the
quality of education, in part due to concerns
that increases in quantity come at the expense
of quality, and in part due to the burgeoning
literature on the effects of cognitive skills on
productivity. Although there are path-breaking
studies using micro-data, the impetus for
increased attention has been due largely to
macro-level studies of the apparent effect of
student test scores on national income (Hanushek
and Woessmann, 2008; Atherton et al., 2012).
In China, as with health, decentralisation
has been argued to have contributed to low
investments in education and to spatial
inequalities (Zhang and Kanbur, 2005).
In Uganda, the national government has
struggled to avoid misdirection of funds at the
local government level: a public expenditure
tracking survey found only 13% of non-wage
expenditure allocated by the centre to primary
education in 1991-95 actually reached the
schools (see Reinikka and Svensson, 2004). It
took concerted action at the centre (notably
publicising capitation allowances in schools and
newspapers) to markedly increase this figure. In
Kenya, Kremer et al. (2003) provide a cautionary
tale about the effect of decentralisation in
education, arguing that it created perverse
incentives to build too many small schools,
employ too many teachers and exclude poor
children unable to pay school fees.

Conclusion
There remain questions around the
transferability of the Chinese local government
model. Though countries such as Uganda
and Kenya may share some similarities with
their Chinese counterparts, China has a
more centralised and hierarchical political
and administrative structure than many
African states. This may permit greater fiscal
decentralisation without risking richer regions
trying to become independent. In democratic
states, the incentives of local officials may
be quite different from those in a one party
system. Other Chinese experiences can
also provide lessons on what not to do. For
example, the recent concern over large local
government debts in China provides another
cautionary lesson for Africa of something to
avoid (Song, 2012).
Despite these challenges, Chinese local
government initiatives could still provide a
source of inspiration for African countries
seeking to strengthen their economic recovery.
Though there are conflicting perspectives on
the benefits of decentralisation, variations in
local service provision and governance – both
between Africa and China and within local
governments in particular countries – provide
opportunities to estimate the effectiveness of
government interventions. This is the premise
of the DEGRP project 'Local government,
economic growth and human development',
which will collect and analyse micro-data
on local government from China, Kenya and
Uganda.
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13.

China’s evolving peace and security
engagement in Africa
Dan Large, SAIIA

Summary
At the most recent summit of the Forum on China Africa Cooperation (FOCAC),
Chinese and African officials pledged enhanced collaboration on issues of peace and
security, recognising that peace is essential if economic and cultural links are to be
strengthened. This essay reviews recent changes to China’s role in African peace and
security, reflecting on the challenges, as well as potential advantages, of increased
Chinese engagement in African countries.

Introduction
Not so long ago, many considered China to
have a unique immunity to investment risk.
China’s activity in conflict-affected markets
regarded as off-limits to other investors was
seen a sign of their particular ability to benefit
from state fragility (Child and White, 2005).
However, despite some high-profile examples –
China’s oil investments in war-torn Sudan after
1995 for instance – the reality is that Chinese
investments are vulnerable to the same risks
faced by other external investors.
Conflict between Sudan and South Sudan, and
also within South Sudan, for example, resulted in
the shutdown of Chinese-owned oil operations.
Combined with the downturn in global oil
prices, the effect on Chinese investments was
considerable (Wu, 2014).
In late November 2015, an assault on the
Radisson Blu hotel in Bamako, Mali, killed
three senior Chinese employees of the China
Railway Construction Corporation. Shortly
afterward, amidst claims that the bulk of
attacks on Chinese employees overseas
are taking place in Africa, China’s Foreign
Minister pledged to fight extremism and
strengthen counter-terrorism cooperation
with Africa (Wee, 2015). While the attack did
not target China per se, the death of Chinese
workers will no doubt raise concerns around
how China’s proposed investments in the
country will proceed.
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Similarly, in Zimbabwe, a recent government
decision to take over all diamond mines
in the Marange diamond fields threatens
Chinese investments, leading to concerns that
the all-weather friendship between the two
countries may falter and that recent economic
agreements with China may be affected
(Kachembere and Majaka, 2016).

Promoting cooperation on peace
and security
It is no surprise, therefore, that the 2015 FOCAC
summit strengthened measures to promote
cooperation on peace and security (DIRCO,
2015; MOFA, 2015a).
This move is the latest in a series of efforts to tackle
the question. Before, and at the time of the first
FOCAC in 2000, China had emphasised political
relations and economic development, with
questions of security largely confined to bilateral
military ties with individual African states.
Since then, China’s engagement with African
peace and security has travelled from the
margins to a more prominent and mainstream
position in policy frameworks. In 2012, against
the backdrop of the Arab Spring and regime
change in Libya, the fifth FOCAC ministerial
conference focused overtly on growing risks to
Chinese economic interests in Africa, establishing
the China-Africa Cooperative Partnership
for Peace and Security to provide financial
assistance, capacity building and other forms of
institutionalised support.

CHINA-AFRICA: A MATURING RELATIONSHIP? GROWTH, CHANGE, AND RESILIENCE

It’s clear then that enhanced measures are
needed for the protection of Chinese actors
and stability of Chinese engagements in
Africa. However, this is no easy task given the
complexity of China’s current role in African
peace and security.
China today occupies a more exposed,
prominent and at times politicised role in Africa,
with elevated expectations about what Beijing
should do to move beyond a predominantly
economic role. China’s engagement in securityrelated issues cuts across various scales and
performs various functions:
●● First, China’s active UN peacekeeping role
remains high profile and is regarded as a
means to enable China to raise its international
profile, improve relations with host countries
and Western governments, and protect
interests abroad.

●● Second, China’s engagement in peacebuilding
involves debate about the conceptual
differences between Chinese, African and
Western understandings of the term and
appropriate responses.
●● Third, China’s peace and security
engagement involves multiple elements and
is evolving concurrently with its changing
African and global role. While partly
included in the FOCAC process, China’s
military engagement also has a bilateral
element. The leasing of military logistics
base in Djibouti, formally announced in
early December 2015, marks the first such
arrangement for China on the continent.
●● Finally, in supporting what it deems to
be legitimate peacekeeping interventions
based on state consent and due UN
process, Beijing continues to uphold noninterference. At the same time, facing a
combination of reputational liability and,
in places like South Sudan, threats to
existing economic interests, it has had to
negotiate the difficult terrain between noninterference and non-indifference.
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China’s complex role in
African security
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Evolving Chinese engagement in
South Sudan
China’s engagement with and in South
Sudan since its independence in July 2011
illustrates the difficulties China faces, but also
indicates that a larger and more active role for
China in peace and security issues could be
advantageous.
South Sudan saw the first deployment of
Chinese combat troops under a UN Chapter
VII mandate as well as efforts to mount a
diplomatic-political intervention to try to
assist a negotiated settlement between the
Government of South Sudan and the main rebel
group fighting against it, the Sudan People’s
Liberation Movement/Army-in-Opposition.
This marks a shift in China’s levels of
engagement, reinforcing a view held by some
Chinese analysts that South Sudan is a testing
ground for a new form of ‘proactive’ Chinese
diplomacy (Shen, 2011). Chinese activities in
South Sudan were carried out as part of its role
on the UN Security Council and influenced
by China’s relations with the African Union
and the Intergovernmental Authority on
Development. China’s engagement has
also featured efforts to protect its corporate
interests in South Sudan’s oil sector.
While the influence of this case should not
be overstated, the tactical responses China
has been developing and deploying in South
Sudan indicates a potentially transferable
set of responses: negotiating uncharted
political waters, responding to security threats
and changing calculus of risk, addressing
external expectations of assuming greater
responsibility, seeking to address reputational
concerns, and moving into more active efforts
to support conflict resolution.
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Conclusion
Peace and security may now have assumed
a more prominent position in China-Africa
relations, but it is unclear whether and how
these aspirations will be converted into
practice within the existing African – and
global – peace and security architecture.
Questions have arisen around China’s
engagement with the UN Sustainable
Development Goal 16 (peace, justice and
strong institutions) and there is ongoing,
long-standing tension around Beijing’s efforts
to square its foreign policy principle of
non-interference with that of non-indifference
enshrined in the African Union’s Constitutive
Act (Article 4). How China’s ambivalence
towards the normative aspects of African
peace and security architecture is reconciled
with the implementation of FOCAC securityrelated initiatives will be important to watch.
The changing economic context of ChinaAfrica relations may also compound tensions
caused by security issues. Opening the
Johannesburg FOCAC summit, Chinese
President Xi Jinping stated ‘development
holds the key to solving all problems’ (MOFA,
2015b), echoing the common official view in
China that development is the greatest form
of security (CFR, 2014). Given the ongoing
economic downturn, however, there are
fears that development initiatives will suffer
(Harlan, 2016). Exactly how this affects
challenges of insecurity remains to be seen,
but either way it is clear that working towards
greater peace and security in Africa is of vital
importance for all parties involved.
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Conclusion
Summary
China-Africa relations have developed considerably in the past decades. As attested by
the recent summit of the Forum on China-Africa Cooperation (FOCAC), an initial focus
on cooperation in economic matters has matured to include additional issues such as
peace, security, the environment, and governance.
The DEGRP/SAIIA event addressed many of these issues, offering expert insight into
the complex relationship between China and Africa, and raising important questions for
further consideration.

Jumpstarting African industrialisation
In their opening remarks, Justin Yifu Lin and
Helen Hai both emphasised the power of
industrialisation to jumpstart African economies
and enhance development, and shared their
thoughts on how best to achieve this in the
context of China-Africa relations.
With reference to historical case studies, Lin
suggests that the key to successful industrial
development lies in realistic goal-setting,
government support for industrialisation, and
an ability to keep track of and seize emerging
opportunities. For Africa, this means choosing
suitable country role models for emulation,
development and implementation of industrial
policy, and being ready to 'fill the gap' as China
moves away from light manufacturing.

Deborah Brautigam, Carlos Oya and Terry
McKinley, and Stephen Gelb.
In his exploration of whether African natural
resources sectors can act as engines for the
creation of value-adding activities, Mohan
looks at a variety of factors influencing the
development of these activities. Firm origin and
behaviour are identified as particularly important
factors, with the power either to enable or to limit
positive change. For example, Chinese-owned
firms tend to be more horizontally integrated
(and to outsource less), which can have a limiting
effect. However things seem to be changing, with
both Chinese transnational corporations and
state-owned enterprises increasingly willing to
engage with local economies.

Developments in China-Africa
investment

Brautigam goes into further detail about the
nature of Chinese investors in Africa, extending
the ‘flying geese’ concept to describe different
types of investors engaging with Africa, and the
opportunities for collaboration they might bring.
However, she also points out that more research
is needed into the specifics of Chinese investment
in Africa to understand the conditions under
which it can promote structural transformation.
Without accurate data, African governments
risk targeting their investment promotion
resources in the wrong direction. Likewise,
misperceptions about existing investments could
dissuade would-be investors from setting up new
enterprises.

Discussion of the nature of Chinese investment
in Africa, as well as the potential opportunities
it brings, is continued in essays by Giles Mohan,

The lack of data on Chinese engagement in
Africa is also flagged by Oya and McKinley, and
Ryder. The former suggest that

Reflecting on her experience of setting up a
shoe factory in Ethiopia, Hai draws attention
to the advantages of industrialisation both for
investors and for host countries. According to
Hai, China and Africa are well-matched for
business: Asian manufacturing know-how and
African comparative advantage form two sides
of what she terms the ‘triangle of collaboration’
for business success, the third side being the
global market.
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Chinese (and other) investments in Africa
could not only boost employment in the
short-term, but also promote the creation of a
skilled industrial workforce in the longer-term.
However, an absence of detailed information
on Chinese investment in Africa – and
employment dynamics in particular – means
there is a need for further study of the topic.
Ryder’s commentary highlights the potential
of high-level agreements – such as FOCAC’s
Johannesburg Action Plan – to encourage
increased data collection.
That said, examples of ongoing positive
collaboration do already exist in certain sectors.
As Gelb notes, there are strong links between
South African and Chinese firms in the financial
sector, each country benefiting from the other’s
different but complementary strengths. For China,
partnership with South Africa gives them access to
first-hand knowledge of the risks and benefits of
setting up in developing country markets.

Beyond investment: trade, informal
economies and the environment
Other areas such as environmental issues,
transport and informal trade also offer
opportunities for enhanced collaboration
between China and Africa. Wu’s essay highlights
China’s recent commitments to maritime trade
with Africa as part of the 'One Belt, One Road'
initiative, as well as to wildlife conservation.
Weng’s piece draws attention to the importance
of the informal natural resource trade. Using
a case study of illegal logging in Cameroon, it
argues that informal interactions between local
traders and Chinese buyers are an important
source of rural livelihoods, and should therefore
be taken into account in discussions of ChinaAfrica cooperation.
However, new opportunities must be weighed
against their environmental implications.
As Harvey notes, the ‘new normal’ of low
commodities prices could prove advantageous
for African countries willing to work together to
supply emerging demands. But these countries
must also ensure that natural resources and
biodiversity are not overexploited in the process,
a challenging task given the difficulty of correctly
valuing natural capital.
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Similarly, Calow points out that the potential
shift of labour- and resource-intensive
manufacturing from China to Africa will involve
a simultaneous transference of resource depletion
from one to the other due to the ‘hidden’
resources – in this case water – embodied in
manufactured products. To protect African
water sources, and other resources, from
overexploitation African governments will need
to strengthen environmental governance.

Governance, institutions, peace
and security
Institutions play an increasingly important
role in the China-Africa relationship, but it
remains to be seen how much they can achieve.
Song explores whether China’s experience
of government decentralisation in healthcare
and education might provide insights for
local governments in Kenya and Uganda, two
countries with a similar decentralised structure.
While she concludes that China could offer
some lessons for Africa, it’s not yet certain
whether these lessons are really transferable.
Similarly, Large argues that peace and security
issues have assumed a more prominent position
in China-Africa relations. Drawing on examples
such as recent Chinese military engagement
in South Sudan, and a progressive increase in
FOCAC commitments to security issues, he
outlines the benefits of attention to peace and
security, but also underlines the challenges. The
key issue is whether and how decisions made at
the high-level will be converted into practice.

Africa’s role
Running through all of the essays is the
question of Africa’s role in the China-Africa
relationship. China’s engagement presents a
number of opportunities and challenges, but
this engagement is very much shaped by how
African countries respond. To take advantage
of what China has to offer, African countries
should be active in defining their position in
the relationship with China. As these essays
demonstrate, this is already happening, but there
is still much more that can be done.

CHINA-AFRICA: A MATURING RELATIONSHIP? GROWTH, CHANGE, AND RESILIENCE

Endnotes and References
Endnotes

References

1.

Introduction

Also worth noting are links between
Nigerian and Chinese banks in 2010: two
Nigerian banks, Oceanic and First Bank,
had representative offices in China, and
there was an alliance between a leading
Nigerian bank, United Bank of Africa
(UBA), and the Chinese Development
Bank (CDB), the main sponsor of the
China Africa Development Fund.

2. Old Mutual had moved its primary
domicile to London in 1999, but in 2015
announced it would return to South
Africa. Its joint venture with BSAM was
through its Swedish subsidiary Skandia.
3. Phakisa is a Sesotho word for ‘catching
up’. Information and documents related
to this initiative are available at: http://
www.operationphakisa.gov.za/Pages/
Home.aspx
4. This approach helps explain how
countries such as Japan, Singapore and
Jordan, with very little locally available
surface and ground water, manage to
be both water and food secure, if not
self-sufficient. Egypt, for example, meets
around 40% of its water needs through
virtual water trade, mostly through food
imports. Indeed, throughout the Middle
East and North Africa, it is economic
systems, rather than hydrological or
engineering ones, which compensate
for local water deficits and help achieve
water (and food) security.
5. To put that in perspective, China’s
massive South-North Water Transfer
Project, aimed at easing water stress in
the north and costing in excess of $60
billion, will have a maximum capacity of
around 45 cubic kilometres per year.

Abiad, A., Lee, M., Pundit, M. and
Ramayandi, A. (2016) ‘Moderating Growth
and Structural Change in the People’s
Republic of China: Implications for Asia and
Beyond’. ADB Brief no. 53. Manila: Asian
Development Bank.
Barton, D., Chen, Y. and Jin, A. (2013)
‘Mapping China’s middle class’, McKinsey
Quarterly. New York: McKinsey&Company.
Bohlund, M. and Orlik, T. (2015) ‘China’s
road to Africa closes infrastructure
gap, adds debt risk’ in Assessing the
Economic Impact of China’s New Silk Road.
Bloomberg Brief. New York: Bloomberg.
Available at: http://www.bloombergbriefs.
com/content/uploads/sites/2/2015/07/
SC_062615-OBOR.pdf
Bremmer, I. (2015) ‘These 5 Facts Explain
the Global Impact of China’s Impending
Slowdown’, Time. 28 August. Available at:
http://time.com/4014687/these-5-factsexplain-the-global-impact-of-chinasimpending-slowdown/
Carey, R. and Li, X. (2016) ‘China’s
comprehensive strategic and cooperative
partnership with Africa’. IDS policy briefing 111.
Brighton: Institute of Development Studies.
ChinaAfrica Blog (2012) ‘Africa to become
China’s largest trading partner by
2017’, The ChinaAfrica Blog. 17 October.
Available at: http://chinaafricablog.
com/post/33789614152/africa-tobecome-chinas-largest-trading-partner#.
Vwpgz_l97IU
Gelb, S. (2014) ‘South Africa’s Foreign Direct
Investment Links with the BRIC Countries’.
WTI/Mandela Institute Working Paper. Bern:
World Trade Institute, University of Bern.
Hofman, B. (2015) ‘China’s One Belt One
Road Initiative: what we know thus far’,
World Bank Blog. 12 April. Available on:
http://blogs.worldbank.org/eastasiapacific/
china-one-belt-one-road-initiative-what-weknow-thus-far
Huang, Y. (2013) ‘China’s great rebalancing:
promise and peril’. McKinsey Quarterly. New
York: McKinsey&Company.
IMF (2015) ‘Country Report: People’s Republic
of China. 2015 Article IV Consultation’. IMF
Country Report No. 15/234. Washington,
DC: International Monetary Fund. Available
on: https://www.imf.org/external/pubs/ft/
scr/2015/cr15234.pdf

MOFA (2015) ‘The Forum on China-Africa
Cooperation Johannesburg Action Plan
(2016-2018)’. China-Africa Action Plan. China:
Ministry of Foreign Affairs of the People’s
Republic of China. Section 6. Available
at: http://www.fmprc.gov.cn/mfa_eng/
zxxx_662805/t1323159.shtml
Namata, B. (2014) 'Chinese firm to set up
textile plant in Rwanda', The East African. 19
July. Available at: http://www.theeastafrican.
co.ke/business/Chinese-firm-to-set-uptextile-plant-in-Rwanda/-/2560/2389932/-/
wipy7k/-/index.html
Olander, E., van Staden, C., and Tiezzi, S.
(2016) ‘Africa’s role in China’s One Belt,
One Road Global Trade Strategy’, ChinaFile
podcast. 14 March. Available on https://www.
chinafile.com/library/china-africa-project/
africas-role-chinas-one-belt-one-road-globaltrade-strategy
Weng, X. and Buckley, L. (2016) ‘Chinese
businesses in Africa: perspectives on
corporate social responsibility and the
role of Chinese government policies’. IIED
Discussion Paper. London: International
Institute for Environment and Development.
Essay 3
MOFA (2015) ‘The Forum on China-Africa
Cooperation Johannesburg Action Plan
(2016-2018)’. China-Africa Action Plan.
China: Ministry of Foreign Affairs of the
People’s Republic of China. Available
at: http://www.fmprc.gov.cn/mfa_eng/
zxxx_662805/t1323159.shtml
UNDP (2015) ‘If Africa builds nests, will the
birds come? Comparative study on Special
Economic Zones in Africa and China’. UNDP
Working Paper 06/2015. New York: United
Nations Development Programme.
Essay 4
Alfred, C. (2015) ‘Why China’s Economic
Woes Are Causing Alarm in Africa’,
Huffington Post. 9 May. Available at: http://
www.huffingtonpost.com/entry/chinaeconomic-problems-africa_55e76780e4b0
c818f61a81ef
Brautigam, D. (2015) ‘What does China's
shock yuan devaluation mean for Africa?’,
CNN. 18 August. Available at: http://edition.
cnn.com/2015/08/18/opinions/china-yuandevaluation-africa-deborah-brautigam/
index.html

Johnson, P. (2015) ‘The "One Belt, One Road"
Policy - History, Trends and Possibilities’.
SARDC/ICASSA Paper. Zimbabwe: Southern
African Research and Documentation Centre.

Elliott, L. and Inman, P. (2015) ‘China
syndrome: how the slowdown could spread
to the BRICS and beyond’, The Guardian
Online. 22 August. Available at: http://www.
theguardian.com/business/2015/aug/22/
could-china-crisis-spread-to-emergingmarkets.

Lin, J. (2011) ‘From Flying Geese To Leading
Dragons: New Opportunities And Strategies
For Structural Transformation In Developing
Countries’. WIDER Annual Lecture 15.
Helsinki: UNU-WIDER.

England, A. (2015) ‘African growth feels the
strain from China’s slowdown’, Financial
Times. 27 October. Available at: http://www.
ft.com/cms/s/2/ef4d851a-7bc5-11e5-98fb5a6d4728f74e.html#axzz3qigC5BFj

55

Hruby, A. (2015) ‘China’s slowdown:
an opportunity for Africa to address
longstanding economic inefficiencies’,
Financial Times. 26 October. Available
at: http://blogs.ft.com/beyondbrics/2015/10/26/chinas-slowdownan-opportunity-for-africa-to-addresslongstanding-economic-inefficiencies/
Kuo, S. (2015) ‘China’s investment in
Africa - The African Perspective’, Forbes.
8 July. Available at: http://www.forbes.
com/sites/riskmap/2015/07/08/
chinas-investment-in-africa-the-africanperspective/#3a3d5cd916e2
Morris, M., Kaplinsky, R. and Kaplan, D. (2012)
One Thing Leads To Another: Promoting
Industrialisation by Making the Most of
the Commodity Boom in Sub-Saharan
Africa. Manchester: Making the Most of
Commodities Programme, Open University.
Available open access at: http://www.prism.
uct.ac.za/Downloads/MMCP%20Book.pdf
Nkabinde, S. (2015) ‘China slowdown
shouldn’t be Africa’s biggest concern’, The
Citizen. 5 November. Available at: http://
citizen.co.za/854317/china-slowdownshouldnt-be-africas-biggest-concern/
Okeowo, A. (2013) ‘China in Africa: the
new imperialists?’, The New Yorker.
12 June. Available at: http://www.
newyorker.com/news/news-desk/
china-in-africa-the-new-imperialists
Wei, L. (2015) ‘China’s Central Bank
Moves to Spur Economic Growth’, Wall
Street Journal. 23 October. Available
at: http://www.wsj.com/articles/
chinas-central-bank-cuts-rates-1445601495

Klasa, A. (2015) ‘Chinese investment in
Africa plunges 84%’, Financial Times. 21
October. Available at: http://www.ft.com/
cms/s/3/10648918-773b-11e5-a95a27d368e1ddf7.html#axzz45oO8tQlJ

Patrick, M. (2016) 'Angola Cuts 2016
Spending by 20%', The Wall Street Journal.
14 March. Available at: http://www.wsj.
com/articles/angola-cuts-2016-spendingby-20-1457980425

MOFCOM (2015) ‘Regular Press Conference
of Ministry of Commerce on May 15, 2015’.
Beijing: Ministry of Commerce of the People’s
Republic of China. Available at: http://
english.mofcom.gov.cn/article/newsrelease/
press/201505/20150500978894.shtml

Rowden, R. (2005) 'Africa’s Boom Is Over',
Foreign Policy. 31 December. Available
at: http://foreignpolicy.com/2015/12/31/
africas-boom-is-over/

MOFCOM (2014) ‘Statistical Bulletin of
China’s Outward Foreign Direct Investment’.
Beijing: Ministry of Commerce of the People’s
Republic of China. Available at: http://
english.mofcom.gov.cn/article/statistic/
foreigninvestment/?

Essay 7
Essay 6
Baah, A.Y. and Jauch, H. (2009) Chinese
investments in Africa: a labour perspective.
Accra and Windhoek: African Labour
Research Network.
Chellaney, B. (2010) 'China’s newest
export: convicts', The Guardian. 29 July.
Available at: http://www.theguardian.com/
commentisfree/libertycentral/2010/jul/29/
china-export-convict-labour
Flynn, D. (2013) 'China brings goods and
roads, now Africa wants jobs', Reuters. 21
July. Available at: http://www.reuters.com/
article/africa-china-idUSL6N0FI3TE20130721
Hairong, Y. and Sautman, B. (2012) 'Chasing
Ghosts: Rumours and Representations of
the Export of Chinese Convict Labour to
Developing Countries'. The China Quarterly,
210: 398-418.

Essay 5
Akamatsu, K. (1962) ‘A historical pattern of
economic growth in developing countries’,
Journal of Developing Economies, 1(1): 3-25.
CARI (2015) Analysis of Database of Chinese
Approved Investments, 2000-2014. China
Africa Research Initiative. Washington DC:
Johns Hopkins University.
Deloitte (2014) ‘More experienced buyers,
higher financial returns’, 2014 Greater
China outbound M&A spotlight report.
Beijing: Deloitte China. Available at: http://
www2.deloitte.com/cn/en/pages/finance/
articles/2014-greater-china-outbound-maspotlight.html
Deloitte (2015) ‘China outbound momentum
unabated despite economic uncertainty’.
2015 Greater China outbound M&A spotlight
report. Beijing: Deloitte China. Available at:
http://www2.deloitte.com/cn/en/pages/
international-business-support/articles/2015greater-china-outbound-ma-spotlight.html
SCIO (2013) ‘China–Africa Economic and
Trade Cooperation (2013)’. Government
White Paper. Beijing: Information Office of
the State Council of the People’s Republic
of China. Available at: http://english.gov.
cn/archive/white_paper/2014/08/23/
content_281474982986536.htm

56

Winsor, M. (2016) 'Can Angola’s New Steel
Mill Save Its Economy? As Oil Prices Plunge,
Luanda Looks to Diversify', International
Business Times. 29 January. Available at:
http://www.ibtimes.com/can-angolas-newsteel-mill-save-its-economy-oil-pricesplunge-luanda-looks-diversify-2283990

Hamlin, K., Gridneff, I., and Davison, W. (2014)
'Ethiopia becomes China's China in Search for
Cheap Labour', Bloomberg, 24 July. Available
at: http://www.bloomberg.com/news/
articles/2014-07-22/ethiopia-becomes-chinas-china-in-search-for-cheap-labor
Human Rights Watch (2011) ‘"You’ll Be Fired
if You Refuse": Labor Abuses in Zambia’s
Chinese State-owned Copper Mines'.
HRW Report. New York: Human Rights
Watch. Available at: https://www.hrw.org/
news/2011/11/03/zambia-workers-detailabuse-chinese-owned-mines
Lin, J.Y. (2012) 'From Flying Geese To Leading
Dragons: New Opportunities and Strategies
for Structural Transformation in Developing
Countries', Global Policy, 3 (4): 397-409.
MIND (2014) Indústria, Issue 2. Magazine
of the Angolan Ministry of Industry.
Luanda: Ministério da Indústria. Available
at: http://www.mind.gov.ao/VerPublicacao.
aspx?id=1443
Oqubay, A. (2015) Made in Africa:
Industrial Policy in Ethiopia. Oxford:
Oxford University Press.
Ovadia, J.S. (2016) The Petro-Developmental
State in Africa: Making Oil Work in Angola,
Nigeria and the Gulf of Guinea. London: C.
Hurst and Co.

SHAPING ECONOMIC TRANSFORMATION IN TANZANIA

|

Gelb, S. (2010) ‘South Africa’s Foreign Direct
Investment Links with China’. Working Paper.
Johannesburg: EDGE Institute for African
Economic Research Consortium.
Gelb, S. (2014) ‘South Africa’s Foreign Direct
Investment Links with the BRIC Countries’.
WTI/Mandela Institute Working Paper. Bern:
World Trade Institute, University of Bern.
MOFA (2015) ‘The Forum on China-Africa
Cooperation Johannesburg Action Plan
(2016-2018)’. China-Africa Action Plan. China:
Ministry of Foreign Affairs of the People’s
Republic of China. Available at: http://www.
fmprc.gov.cn/mfa_eng/zxxx_662805/
t1323159.shtml
Naughton, B. (2007) The Chinese Economy:
Transitions and Growth. Cambridge: MIT Press.
Russell, A. MacNamara, W. and Anderlini,
J. (2007) ‘ICBC in $5.6bn S Africa bank
deal’, Financial Times. 25 October.
Available at: http://www.ft.com/cms/s/0/
cae37632-8324-11dc-b042-0000779fd2ac.
html#axzz45tcZHQGO
Essay 8
Aberdeen Asian Equities Team (2015)
‘Is China Headed for a Hard Landing?’,
Market Realist. 7 December. Available
at: http://marketrealist.com/2015/12/
china-headed-for-a-hard-landing/.
African Union (2013) ‘2050 Africa’s
Integrated Maritime Strategy (2050 AIM
Strategy)’. African Union Strategy Paper.
Ethiopia: African Union.
Alfred, C. (2015) ‘Why China’s Economic
Woes Are Causing Alarm in Africa’,
Huffington Post. 25 September. Available
at: http://www.huffingtonpost.com/
entry/china-economic-problems-africa_
us_55e76780e4b0c818f61a81ef.
Mail & Guardian Africa (2016) ‘Ouch!
China's imports from Africa shrank nearly
40% in 2015 - it could get really painful for
these countries’, Mail & Guardian Africa. 13
January. Available at: http://mgafrica.com/
article/2016-01-13-chinas-imports-fromafrica-plummet-in-2015-officials.
Mbele, L. (2015) ‘Five ways China's economic
crisis will affect Africa’, BBC. 27 August.
Available at: http://www.bbc.com/news/
world-africa-34060934;

MOFA (2015) ‘The Forum on China-Africa
Cooperation Johannesburg Action Plan
(2016-2018)’. China-Africa Action Plan. China:
Ministry of Foreign Affairs of the People’s
Republic of China. Available at: http://www.
fmprc.gov.cn/mfa_eng/zxxx_662805/
t1323159.shtml
NDRC (2015) ‘Vision and Actions on Jointly
Building Silk Road Economic Belt and
21st-Century Maritime Silk Road’. NDRC
Action Plan. Beijing: National Development
and Reform Commission, People’s Republic
of China. Available at: http://en.ndrc.gov.cn/
newsrelease/201503/t20150330_669367.
html
Schweig, S.V. (2015) ‘US and China ban ivory
sales in historic move’, Africa Geographic.
28 September. Available at: http://
africageographic.com/blog/us-and-chinaban-ivory-sales-in-historic-move/
Tiezzi, S. (2015) ‘China's "Maritime Silk
Road": Don't Forget Africa', The Diplomat.
29 January. Available at: http://thediplomat.
com/2015/01/chinas-maritime-silk-roaddont-forget-africa/
Wildau, G. (2015) ‘China services sector key
to growth’, Financial Times. 6 December.
Available at: http://www.ft.com/intl/
cms/s/0/0f6f0018-9817-11e5-bdda9f13f99fa654.html#axzz452Zx6bbj;
Wu, Y. (2015) ‘Not Beating Around the Bush:
Understanding China and South Africa’s
Illegal Wildlife Trade’. SAIIA Policy Insight.
Johannesburg: South African Institute of
International Affairs.
Essay 9
Benson, E., Best, S., del Pozo-Vergnes, E.,
Garside, B., Mohammed, E.Y., Panhuysen, S.,
Piras, G., Vorley, B., Walnycki, A. and Wilson,
E. (2014) ‘Informal and green? The forgotten
voice in the transition to a green economy’.
IIED Discussion Paper. London: International
Institute for Environment and Development.
Blas, J. (2014) ‘China’s central bank chief
admits difficulties with Africa’, Financial
Times. 22 May. Available at: http://www.
ft.com/cms/s/0/5b212302-e1c9-11e3-b7c400144feabdc0.html#axzz45bZTHphh
Cerutti, P.O., Lescuyer, G., and Yembe-Yembe,
R.I. (2011) ‘The domestic market for smallscale chainsaw milling in Cameroon: present
situation, opportunities and challenges’.
CIFOR Paper. Indonesia: Center for
International Forestry Research.
Chambwera, M., MacGregor, J. and Baker,
A. (2011) ‘The Informal Economy: A primer
for development professionals on the
importance of the informal economy in
developing countries’. IIED Paper. London:
International Institute for Environment and
Development.
Chen, M.A. (2005) ‘Rethinking the
informal economy: Linkages with the
formal economy and the formal regulatory
environment’. UNU-WIDER Research
Paper 2005/010. Helsinki: United Nations
University World Institute for Development
Economics Research.

Essay 10
McGroarty, P. and Parkinson, J. (2016)
'Mining Collapse Cripples Africa’s Dreams
of Prosperity', Wall Street Journal. 4 March.
Available at: http://www.wsj.com/articles/
mining-collapse-cripples-africas-dreams-ofprosperity-1457104328
McKinsey&Company (2010) 'Africa’s
path to growth: Sector by sector',
McKinsey&Company. June. Available
at: http://www.mckinsey.com/globalthemes/middle-east-and-africa/
africas-path-to-growth-sector-by-sector
OECD (2005) Glossary of Statistical
Terms. Paris: Organisation for Economic
Co-operation and Development. Available
at: https://stats.oecd.org/glossary/detail.
asp?ID=1730
Roach, S.S. (2014) Unbalanced: The
codependency of America and China. New
Canaan: Yale University Press.
Roach, S.S. (2016) 'False Alarm on China',
Project Syndicate. 26 January. Available
at: https://www.project-syndicate.org/
commentary/china-crisis-false-alarm-bystephen-s--roach-2016-01
Roach, S.S. (2011) 'China’s 12th Five-Year Plan:
Strategy vs. Tactics'. Paper presented at 12th
Annual China Development Forum, March
2011. New York: Morgan Stanley.

Spiegel, S.J. (2012) ‘Formalisation policies,
informal resource sectors and the de-/
re-centralisation of power’. CIFOR Report.
Indonesia: Center for International Forestry
Research.
Vorley, B., del Pozo-Vergnes, E. and Barnett,
A. (2012) Small producer agency in the
globalised market. London: International
Institute for Environment and Development.
Weng, X., Putzel, L., Kandulu, M.M., Ekman,
S.M.S., Zafinikamia, M.L.B., AssembeMvondo, S., Cerutti, P.O. and Lescuyer, G.
(2014) ‘The Africa-China timber trade: Diverse
business models call for specialised policy
responses’. CIFOR Brief No. 28. Indonesia:
Center for International Forestry Research.
Weng, X (2015) ‘The rural informal economy:
understanding drivers and livelihood impacts
in agriculture, timber and mining’. IIED
Working Paper. London: International Institute
for Environment and Development.
Wit, M. and van Dam, J. (2010) ‘Chainsaw
milling: supplier to local markets - a
synthesis’, in Wit and van Dam (eds.)
Chainsaw milling: supplier to local markets.
Netherlands: Tropenbos International.
World Bank (2008) Democratic Republic
of Congo: Growth with Governance in the
Mining Sector. World Bank Report No.
43402-ZR. Washington DC: World Bank.
Essay 11

Guardian (2015) ‘Timber companies paid CAR
armed groups millions, claims report’, The
Guardian. 15 July. Available at: http://www.
theguardian.com/global-development/2015/
jul/15/central-african-republic-timber-tradepaid-millions-armed-groups
Hirsch (2013) ‘Ghana deports thousands in
crackdown on illegal Chinese goldminers’,
The Guardian. 15 July. Available at: http://
www.theguardian.com/world/2013/jul/15/
ghana-deports-chinese-goldminers
ILO (2009) ‘The informal economy in Africa:
Promoting transition to formality: Challenges
and Strategies’. ILO policy paper. Geneva:
International Labour Office.
Lescuyer, G. and Cerutti, P. (2013) ‘Taking the
Informal Sector into Account’. CIRAD Policy
Paper 21. Paris: Le Centre de coopération
internationale en recherche agronomique
pour le développement.
Livingston, G., Schonberger, S. and Delaney,
S. (2011) ‘Sub-Saharan Africa: The state of
smallholders in agriculture’. IFAD Discussion
Paper. Rome: International Fund for
Agricultural Development.
Perry, G.E., Maloney, W.F., Arias, O.S.,
Fajnzylber, P., Mason, A.D. and SaavedraChanduvi, J. (2007) Informality: Exit and
exclusion. Washington DC: World Bank.
Schneider, F. (2002) ‘Size and
Measurement of the Informal Economy
in 110 Countries Around the World’.
World Bank Rapid Response Unit Paper.
Washington DC: World Bank.

Allan, T. (2011) Virtual Water: Tackling
the Threat to our Planet’s Most Precious
Resource. London: I.B. Tauris and Co.
Brautigam, D. (2015) Will Africa Feed China?
Oxford: Oxford University Press.
Calow, R. and Mason, N. (2014) ‘The real water
crisis: inequality in a fast-changing world’.
ODI Discussion Paper. London: Overseas
Development Institute.
Doczi, J., Calow, R., and D’Alancon, V. (2014)
Growing more with less: China’s progress
in agricultural water management. ODI
Development Progress Case Study Report.
London: Overseas Development Institute.
Shambaugh, D. (2013) China Goes
Global: The Partial Power. Oxford: Oxford
University Press.
Shi, J., Liu, J. and Pinter, L. (2014) ‘Recent
evolution of China’s virtual water
trade: analysis of selected crops and
considerations for policy’, Hydrology and
Earth System Sciences 18: 1349-1357.
Water Footprint Network (2012) Website:
http://waterfootprint.org/en/water-footprint/
Watts, J. (2010) When a Billion Chinese Jump:
How China Will Save Mankind Or Destroy It.
London: Faber and Faber.
World Bank (2016a) Data Retrieved from
World Bank Development Indicators
Online database. Washington DC: World
Bank. Available at: http://data.worldbank.
org/indicator

World Bank (2016b) ‘World Bank China
Country Overview’. Online information page.
Washington DC: World Bank. Available at:
http://www.worldbank.org/en/country/china
Essay 12
Appleton, S. (2001) ‘Education, Incomes and
Poverty in Uganda’. CREDIT Research Paper
01/22. Nottingham: Centre for Research in
Economic Development and International
Trade, University of Nottingham.
Appleton, S., Bigsten, A. and Kulundu
Manda, D. (1999) ‘Educational expansion
and economic decline: returns to education
in Kenya, 1978-1995’. CSAE Working paper
99.6. Oxford: Centre for the Study of African
Economies, Oxford University.

Lin, J.Y. and Liu, Z. (2000) ‘Fiscal
decentralization and economic growth in
China’, Economic Development and Cultural
Change 49(1): 1-21.
Meng, Q. and Tang, S. (2013) ‘Universal
Healthcare Coverage in China: Challenges
and Opportunities’, Procedia - Social and
Behavioral Sciences 77: 330-340.

UNESCO (2014) Education for All Global
Monitoring Report. Paris: United Nations
Educational, Scientific and Cultural
Organization.
WHO (2005) China: health, poverty and
economic development. WHO Report. Beijing:
World Health Organisation.
Zhang, X. (2006) ‘Fiscal decentralization and
political centralization in China: Implications
for growth and inequality’, Journal of
Comparative Economics 34: 713-726.
Zhang, X. (2013) ‘Clusters as an Instrument
for Industrial Policy: The Case of China’ in
Stiglitz, J. and Lin, J.Y. (eds.) The Industrial
Policy Revolution I: The Role of Government
Beyond Ideology. London: Macmillan.

Appleton, S., Song, L. and Xia, Q. (2005) ‘Has
China crossed the river? The evolution of the
wage structure in urban China during reform
and retrenchment’, Journal of Comparative
Economics 33(5): 644-663.

Mwabu, G., Mwanzia, J. and Liambila, W.
(1995) ‘User charges in government health
facilities in Kenya: effect on attendance and
revenue’, Health Policy and Planning 10
(2):164-70.

Zhang, X. and Kanbur, R. (2005) ‘Spatial
inequality in education and healthcare in
China’ China Economic Review 16: 189–204.

Atherton, P., Appleton, S. and Bleaney, M.
(2012) ‘International School Test Scores and
Economic Growth’, Bulletin of Economic
Research 65(1): 82-90.

Nabyonga, J., Desmet, M., Karamagi, H.,
Kadama, P.Y., Omaswa, F.G. and Walker, O.
(2005) ‘Abolition of cost-sharing is pro-poor:
evidence from Uganda’, Health Policy and
Planning 20(2): 100-108.

Alden, C. and Large, D. (2015) ‘On becoming a
norms maker: Chinese Foreign Policy, Norms
Evolution and the Challenges of Security in
Africa’, The China Quarterly 221: 123-142.

Brautigam, D. (2009) The Dragon’s Gift: The
Real Story of China in Africa. Oxford: Oxford
University Press.
Xu, C. (2011) ‘The Fundamental Institutions of
China’s Reforms and Development’, Journal
of Economic Literature 49(4): 1076-1151.
Colclough, C., Kingdon, G. and Patrinos,
H. (2010) ‘The Changing Pattern of Wage
Returns to Education and its Implications’,
Development Policy Review 28(6): 733-747.
Collier, P. and Gunning, J. (1999) ‘Explaining
African Economic Performance’, Journal of
Economic Literature 37: 64-111.
Eggleston, K., Ling, L., Qingyue, M., Lindelow,
M. and Wagstaff, A. (2008) ‘Health service
delivery in China: a literature review’, Health
Economics 17(2): 149-165.
Hanushek, E.A. and Woessman, L. (2008)
‘The Role of Cognitive Skills in Economic
Development’, Journal of Economic Literature
46(3): 607-668.
Heckman, J. J. (2005) ‘China’s human capital
investment’, China Economic Review 16: 50-70.
Jeppsson, A. (2001) ‘Financial priorities under
decentralization in Uganda’, Health Policy
and Planning 16(2): 187-192.
Kremer, M., Moulin, S. and Namunyu, R.
(2003) ‘Decentralization: A Cautionary
Tale’. PAL Working Paper 10. Cambridge,
Massachusetts: Abdul Jamil Lateef Poverty
Action Lab, Massachusetts Institute of
Technology.
Lewin, K., Lu, W., Yuan, L., Wei-tao, Z., Tian-tian,
W., Jie, W.Y. and Chang, Q. H. (2011a) Education
and Change in Rich, Poor and National Minority
Areas in China: Two Decades of Transition.
CREATE Project Report. Brighton: Consortium
for Research on Educational Access, Transitions
and Equity, Centre for International Education,
University of Sussex.

58

Lewin, K., Wasanga, P., Wanderi, E. and
Somerset, A. (2011b) 'Participation and
Performance in Education in Sub-Saharan
Africa with special reference to Kenya:
Improving Policy and Practice'. CREATE
Working Paper. Brighton: Consortium for
Research on Educational Access, Transitions
and Equity, Centre for International
Education, University of Sussex.

OECD (2009) OECD Rural Policy Reviews:
China. Paris: Organisation for Economic
Co-operation and Development.
Radelet, S. (2010) Emerging Africa: how 17
countries are leading the way. Baltimore:
Brookings Institution Press.
Reinikka, R. and Svensson, J. (2004) ‘Local
capture: evidence from a central government
transfer program in Uganda’, The Quarterly
Journal of Economics 119 (2): 679-705.
Ridde, V. and Morestin, F. (2011) ‘A scoping
review of the literature on the abolition of user
fees in healthcare services in Africa’, Health
Policy and Planning 26(1): 1-11.
Song, L. (2011) ‘China's Debt is a
Time Bomb’, New York Times. 6 July.
Available at: http://www.nytimes.
com/roomfordebate/2011/07/06/
chinas-debt-monster/
chinas-debt-is-a-time-bomb
Song, L., Appleton, S. and Knight, J. (2006)
‘Why do girls in rural China have lower school
enrolment’, World Development 34 (9):
1639-1653.
UNDP (2012) Africa Human Development
Report 2012: Towards a Food Secure
Future. United Nations Development
Programme Report. New York: United Nations
publications.
UNECA (2015) MDG Report 2015: Assessing
Progress in Africa toward the Millennium
Development Goals. United Nations Economic
Commission for Africa Report. Addis Ababa:
United Nations publications.
UNESCO (2012) ‘Opportunities Lost: The
Impact of Grade Repetition and Early School
Leaving’, Global Education Digest. Quebec:
United Nations Educational, Scientific and
Cultural Organization, Institute for Statistics.

CHINA-AFRICA: A MATURING RELATIONSHIP? GROWTH, CHANGE, AND RESILIENCE

Essay 13

CFR (2014) 'Remarks by Chinese President
Xi at the Fourth Summit of the Conference
on Interaction and Confidence Building
Measures in Asia’. Excerpt of speech.
New York: Council on Foreign Relations.
Available at: http://www.cfr.org/regionalsecurity/remarks-chinese-president-xifourth-summit-conference-interactionconfidence-building-measures-asia/
p33637
Child, A. and White, D. (2005) ‘Chinese
investors target virgin markets’, Financial
Times. 15 March. Available at: http://www.
ft.com/cms/s/0/4cd3fd20-94f7-11d9-8dd300000e2511c8.html#axzz45bZTHphh
DIRCO (2015) ‘Declaration of the
Johannesburg Summit of the Forum on
China-Africa Cooperation’. Section 25.4,
p.10. Pretoria: Department of International
Relations and Cooperation, Republic of South
Africa. Available at: http://www.dfa.gov.za/
docs/2015/focac_declaration.pdf
Harlan, C. (2016) ‘China’s economic downturn
is threatening one of the world’s greatest
success stories’, Business Insider. 1 February.
Available at: http://uk.businessinsider.com/
chinas-economic-downturn-is-threateningone-of-the-worlds-greatest-success-stories2016-2?r=US&IR=T
Kachembere, J. and Majaka, N. (2016)
‘China warns Zim over mine grabs’, Daily
News, 1 March. Available at: https://www.
dailynews.co.zw/articles/2016/03/01/
china-warns-zim-over-mine-grabs
MOFA (2015a) ‘The Forum on China-Africa
Cooperation Johannesburg Action Plan
(2016-2018)’. China-Africa Action Plan. China:
Ministry of Foreign Affairs of the People’s
Republic of China. Available at: http://www.
fmprc.gov.cn/mfa_eng/zxxx_662805/
t1323159.shtml

MOFA (2015b) ‘Open a New Era of ChinaAfrica Win-Win Cooperation and Common
Development’. Address by President Xi Jinping
at the Opening Ceremony of the Johannesburg
Summit of The Forum on China-Africa
Cooperation, 4 December. Beijing: Ministry
of Foreign Affairs of the People’s Republic of
China. Available at: http://www.fmprc.gov.cn/
mfa_eng/zxxx_662805/t1321614.shtml
SCIO (2015) ‘China’s Military Strategy’.
Government White Paper. Beijing: State
Council Information Office of the People’s
Republic of China. Available at: http://www.
chinadaily.com.cn/china/2015-05/26/
content_20820628.htm
Shen, D. (2011) ‘South Sudan is A Testing
Ground for China’s Proactive (Shaping)
Diplomacy’, Oriental Morning Post. 12 July.
Wee, S.L. (2015) ‘China pledges to work
with Africa in fighting militancy after Mali
attack’, Reuters. 4 December. Available
at http://www.reuters.com/article/
us-china-africa-idUSKBN0TF08Y20151126
Wu, Y. (2014) ‘China's oil fears over South
Sudan fighting’, BBC News. 8 January.
Available at: http://www.bbc.co.uk/news/

Contributors
Carlos Oya
SOAS University of London
Dan Large
South African Institute of International Affairs (SAIIA)
Deborah Brautigam
Johns Hopkins University
Giles Mohan
Open University
Hannah Ryder
United Nations Development Programme (UNDP)
Helen Hai
UNIDO Goodwill Ambassador, Made in Africa
initiative
Justin Yifu Lin
Peking University
Lina Song
Nottingham University
Linda Calabrese
Overseas Development Institute (ODI)
Roger Calow
Overseas Development Institute (ODI)
Ross Harvey
South African Institute of International Affairs (SAIIA)
Stephen Gelb
Overseas Development Institute (ODI)
Terry McKinley
SOAS University of London
Xiaoxue Weng
International Institute for Environment and
Development (IIED)
Yu-Shan Wu
South African Institute of International Affairs (SAIIA)

59

The views presented in this
publication are those of the
author(s) and do not necessarily
represent the views of DFID,
ESRC, SAIIA or ODI.

© DEGRP 2016

degrp.sqsp.com

Research jointly supported by the ESRC and DFID

